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Contact
Good, bad or indifferent?
Let us know what you
think about INSIDER. We
welcome your feedback.
Email us at info@ggi.com.
Alternatively, if you wish to be
removed from our mailing list,
please email info@ggi.com with
“UNSUBSCRIBE NEWSLETTERS”
in the subject line.

Disclaimer
The information provided in
this INSIDER came from reliable
sources and was prepared from
data assumed to be correct;
however, prior to making it the
basis of a decision, it must be
double checked. Ratings and
assessments reflect the personal
opinion of the respective
author only. We neither accept
liability for, nor are we able to
guarantee, the content. This
publication is for GGI internal
use only and intended solely and
exclusively for GGI members.
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This issue of Insider once again
reports on successful events which
have taken place. Discover more
about the topics and key highlights
from the recent GGI European
Regional Conference in Prague,
where almost 250 members from
across the globe met in a fantastic
atmosphere. The Litigation &
Dispute Resolution Practice Group
(PG) organised an extraordinary PG
meeting in Miami (FL), USA – get
some impressions on this gathering.
What is the news from the
world of GGI? Once again, there
are a number of important GGI
conferences coming up over the next
two months and we are pleased to
provide a little more information
on these. The GGI Pan-American
Regional Conference in Houston (TX),
USA, is approaching and, with its
varied programme and charismatic
keynote speakers, it promises to be a
fascinating event. Get an idea of what
to expect from the Practice Group
meetings during this event – from
page 28 onwards we have published
the meeting summaries for you.
The French-Speaking Chapter
will take place in Paris, France,
in July – stay updated on what
will be in the programme.
Read on to discover the latest
news from our GGI member firms.
And, as usual, GGI members
have contributed articles:
Jeff Bathurst (SC&H Group,
USA) has written on Evaluating
Cybersecurity Risk from the Executive
Seat, Anette Sophie Klapproth
(FACT GmbH, Germany) reports
on Brexit: No Deal – Deep Impact
on British Employment in Germany,

and Ognjen Bogdanic (Law Firm
Sajic, Bosnia and Herzegovina)
keeps the readership updated on
Trademarks Subject to Enforced
Execution in Bosnia & Herzegovina.
Alex Barnes (Memery Crystal LLP,
UK) informs on the changes in the
UK Real Estate Tax landscape.
In the Practice Group pages,
Practice Group members report
from their fields of practice. For
the Business Development and
Marketing Practice Group, Talia
Berger (Soroker Agmon, Israel)
and Jim Ries (Offit Kurman, USA)
discuss Brand vs Goodwill in
their regular BDM column.
For the Indirect Taxes Practice
Group, Jonathan Ackerman
(Kelly+Partners, Australia) reports
on “Netflix Tax”: New CrossBorder Rules in Australia.
There is still time before the
summer break to make sure you
reserve your article space in (at least)
one of the Practice Group newsletters
beforehand! Don’t hesitate – do
it right now! In this issue you can
find which newsletters will be
published in time for the GGI World
Conference in Marrakech, Morocco.
We wish you an enjoyable read
and look forward to seeing you
again at future GGI events.


Your GGI Team
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Paris, France
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UPCOMING GGI EVENTS

Houston (TX), USA, 20 - 23 June 2019

GGI Pan-American
Regional Conference

Two regional conferences will be
combined into one to foster networking
amongst Latin American and North
American member firms. It will be
a splendid opportunity to discover
synergies, business opportunities
and to exchange best practices,
ideas, experiences and knowledge.
The three following keynote speakers
will provide very different viewpoints
that will no doubt provide the audience
with much to think about and discuss
over the course of the weekend.
Dr Yaron Brook, host of the
nationally-syndicated Yaron Brook
Show, is a renowned and entertaining
lecturer on Capitalism, Political and
Economic Freedom, and the philosophy
and history of Ayn Rand. Dr Brook has
served as a keynote speaker, debater,
panelist and lecturer for Congressional
Staffers, Governor Business Forums,
The Mont Pelerin Society, as well as
a long list of prestigious universities,
colleges, and high schools in the
US and around the world.
Born and raised in Israel, Dr Brook
served as a First Sergeant in the Israeli

Contents

military intelligence and earned a BSc
in civil engineering from TechnionIsrael Institute of Technology in Haifa.
In 1987, he moved with his wife to the
USA where he received his MBA and
PhD in finance from the University of
Texas at Austin. He went on to become
an award-winning finance professor
at Santa Clara University, and in 1998
he co-founded BH Equity Research,
a private equity and hedge fund of
which he is the Founder and Director.
In addition to podcasting and
speaking globally, Dr Brook authors
works that inspire critical thinking.
Presently, Dr Brook serves on the
board of the Ayn Rand Institute
as its Chairman and primary
spokesperson. He also serves on
the board of the Clemson Institute
for the Study of Capitalism and
is a member of the Association
of Private Enterprise Education
and the Mont Pelerin Society.
As the second keynote speaker
at this event, we are delighted to
have Jacob Sullivan, Montgomery
Fellow at Dartmouth College and

a Senior Fellow at the Carnegie
Endowment for International Peace.
Jake served in the Obama
administration as national security
adviser to Vice President Joe Biden and
director of policy planning at the US
Department of State, as well as deputy
chief of staff to Secretary of State Hillary
Clinton. He helped lead the secret
diplomacy that paved the way for the
Iran nuclear deal in 2015. Following
his service is government, he was
the senior policy adviser on Secretary
Clinton’s 2016 presidential campaign.
Sullivan also serves as Co-Chair of
National Security Action, a leading
national security advocacy organisation,
and a Trustee of the International Crisis
Group. He has written commentary
on US foreign and domestic policy
in a range of publications, including
the New York Times, the Washington
Post, The Atlantic, Foreign Affairs,
and Democracy Journal. He appears
regularly on CNN and MSNBC.
As our closing keynote speaker on
the Saturday, we are pleased to have
Stephen McGarry, BA, MA, JD, LLM
(Taxation). He has a broad background
in international law, global business
and the Internet. As in-house counsel
for a Fortune 200 company, he was
responsible for compliance in over 50
countries. His experience and expertise
with building global professional
services networks, including World
Services Group (WSG) and Lex Mundi,
is unmatched. As the founder of
WSG, he grew it to more than 21,000
professionals in over 650 offices. As
the founder, he grew Lex Mundi to
become the world's largest law firm
network whose 160 members now have

UPCOMING GGI EVENTS
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Dr Yaron Brook

Jacob Sullivan

Stephen McGarry

21,000 attorneys in 600 offices. They
are the world's two largest networks
after the "Big Four" accounting firms.
With 6 networks, McGarry initiated
AILFN (Association of International
Law Firm Networks) in 2015. McGarry
has spotted future trends – particularly
in legal practice and the internet. At
the dawn of the internet, in 1994 he
conceived of HG.org, a site for all
the world's law-related information.
Today, HG.org is one of the world's
largest non-subscription legal sites
with more than 10 million pages of
edited content. McGarry has written
on the global legal profession. He was
admitted by exam to the state bars
of Minnesota, Texas and Louisiana.

If you are planning to attend this
Conference and would like to be more
involved in one of these meetings,
please do not hesitate to contact the
Industry Group Leader directly or Adam
Crowson at GGI (crowson@ggi.com).

Besides our keynote speakers,
there will also be plenty of time
for some interactive group work.
As usual, our Practice Group
Chairpersons have prepared some
very interesting meetings; you can
read the meeting summaries from
page 28 onwards. Instead of running
workshops at this event, several
Industry Group meetings have been
scheduled on Saturday morning.

On Saturday afternoon, a Minute
Maid Park stadium tour has also been
organised, followed by a tour of Saint
Arnold’s Brewery. Minute Maid Park
is home to the 2017 World Champion
Houston Astros baseball team and
host to the 2004 Major League AllStar Game and the 2005 and 2017
World Series. Saint Arnold’s Brewery
is Texas’ oldest craft brewery. They
brew eleven different beers, six that
are made year-round and five that are
seasonal but only available in Texas.

Texas pioneers settled near the Brazos
River. In the years since, the ranch has
passed through four generations and
grown into one of Fort Bend County’s
landmarks. Today, the George Ranch
is a 23,000-acre working ranch. The
family’s original “home place” is at the
core of the George Ranch Historical
Park where the legends and legacies
of those who shaped this place come
to life every day. Authentic locations,
historic homes, and a remarkable
story of determination and courage
set the stage for trekking through
the history of Texas. You will be
able to tour the historic homes and
watch cattle demonstrations from
real-life cowboys who work on the
ranch. Grab your boots and come
enjoy this taste of Texas history.

Agriculture (led by Seres Baum)
Energy (led by Patricia A.
Voth Blankenship)
Healthcare (led by Rajesh Kothari)
Manufacturing (led by
Robert J. Contaldo)
Transportation & Logistics
(led by Douglas Nix)

During the course of the weekend,
some attractive sightseeing tours have
been scheduled to enable participants
to jointly discover the host city with
their GGI colleagues. On Thursday
afternoon, 20 June, the City Bike tour
will give participants the opportunity
to experience downtown Houston
from the viewpoint of a bicycle. The
group will learn about the city’s great
history, while enjoying the fresh air.

Finally, on Sunday, experience true
cowboy spirit during the optional day
tour to George Ranch. The George
Ranch Historical Park’s history follows
family lines beginning in 1824 when
Texas was still part of Mexico. The first

Houston-based GGI member
firms DRDA PLLC, Hollinden |
marketers + strategists, and Hoover
Slovacek LLP are jointly hosting
this year’s Pan-American Regional
Conference. If you have any queries
about the city, please feel free to
reach out to them for local advice.
Limited spaces remain. GGI
members yet to register for the
conference may do so, using the
online registration tool at www.ggi.com
(Member Login > Events > Upcoming
Events > locate event > external
link). A more detailed conference
programme is also available within
the internal area of our website.
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UPCOMING GGI EVENTS / EVENTS REVIEW

Paris, France | 05 - 07 July 2019

GGI French-Speaking Chapter

A regular now in our annual
event calendar, we are pleased to
announce that this year’s GGI FrenchSpeaking Chapter (or GGI Sommet
Francophone) will be back in Paris,
France, during 05 - 07 July 2019,
this time at the Saint James Albany
Paris Hotel Spa. This is a wonderful
historical and luxurious 4-star hotel,

facing the Jardin des Tuileries. Since
this event comes back to Paris
every other year, our Paris members
have been taking it in turn to host
this event. This year’s Sommet
Francophone has been organised
mainly by Alain Girard at FIDAG, but
with plenty of help and input from
GGI member firm Herald Avocats.

This event features presentations
from both member firms, as well
as Jean Sebastian Lebrun (from
Ravinsky, Ryan, Lemoine LLP in
Montréal, QC, Canada), Jean Marc
Vin (from Expertisa Auditores
Independentes in Rio de Janeiro,
Brazil) and René Hans (from Hans
& Associes in Strasbourg, France).
The event will kick off on the Friday
evening with a Welcome Reception
at the premises of FIDAG, followed
by dinner at MACEO Restaurant. On
the Saturday evening, there will be a
cabaret and dinner show to end the
event in spectacular fashion at the
Lido de Paris on the Champs-Élysées.
GGI members yet to register for
the conference may do so, using the
online registration tool at www.ggi.com
(Member Login > Events > Upcoming
Events > locate event > external link).

Montmartre, Paris

Prague, Czech Republic, 09 - 12 May 2019

GGI European
Regional Conference
This year’s GGI European
Regional Conference took place in
Prague, Czech Republic. Hosted
by GGI member firms Broz &
Sokol & Novák and Grinex Czech
Republic, the event welcomed
over 240 delegates from GGI
member firms not only in Europe
but also from across the globe.

Contents

GGI’s Executive Committee met
on Thursday morning to discuss the
strategic focus and administrative
matters, but the conference
programme began in earnest that
afternoon with the International
Taxation Practice Group. In addition
to the tax presentations by different
PG members, there was a rerun of the

role-play that the PG had at the GGI
ITPG Global Tax Summit in Tel Aviv. If
anyone was expecting tax advisers to be
boring, they would have found anything
but this at the meeting. Ashish
Bairagra, Jeffery L. Mowery and Alan
Rajah took their roles as judges quite
seriously and were not shy in using
their gavels for contempt of court.

GGI EVENTS REVIEW
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GGI Chairman and Founder Claudio G. Cocca opening the GGI European Regional Conference 2019
Those who were not interested in
international tax were provided with
options to discover Prague: a Lesser
Town Tour & Private Cruise on the
Vltava River, as well as a Communist
Tour (featuring transport from the era
and several underground bunkers).

Republic) and Dr Jiří Novák, Jr (Broz &
Sokol & Novák), were also delighted to
welcome everyone to their home turf.

on Brexit? It will go ahead but, other
than that, it’s anyone’s guess right now
as to which option will be chosen.

At this Conference, we were
pleased to have Prof Alexander
Türk and James A. Cusumano.

In the evening, there was a Welcome
Reception and Dinner, which included
a formal introduction by Michael
Reiss von Filski, our Global CEO,
of all GGI and GCG new members
and candidates participating in the
Conference. The programme continued
on Friday morning with the main
plenary session, formally opened with
a Presidential Welcome by Claudio G.
Cocca, our Chairman and Founder.
Representatives from the host firms,
Richard Jahoda, Jr (Grinex Czech

Prof Alexander Türk is Professor of
Law and Vice-Dean for Education at the
Dickson Poon School of Law, King’s
College London, UK. His contribution
on “Brexit: expectations, options and
challenges” analysed various aspects
of Brexit, involving the audience in
an active Q&A session. It was quite
interesting to get such a full and detailed
explanation of this British exit from the
EU, and the various options available …
if and when the British politicians decide
to go ahead with it. His personal take

Our second keynote speaker of
the day was James A. Cusumano,
with his contribution “The Power of
Purpose, Passion and Balance.” You
can read the speakers' biographies in
the INSIDER issue no. 99, January
2019 (pages 6 and 7), available on
www.ggi.com > Publications.

Keynote speaker Prof Alexander Türk

In the afternoon, two rounds of
various GGI Practice Group meetings
took place, during which GGI members
from all over the world exchanged
technical knowledge and expertise,
while also exploring opportunities
for future joint business projects.

...next page

Claudio G. Cocca, James A. Cusumano, Michael Reiss von Filski
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GGI EVENTS REVIEW

Audience
After a very interactive day, member
delegates were invited in the evening
to an informal dinner at U Fleků
Brewery, one of the most famous
Czech breweries dating back to 1499.
This is the only brewery in Central
Europe which has been brewing
continuously for over 500 years.
While it was nationalised with the
onset of communist rule, the original
owners, the Brtnik family, regained
control after the fall of the regime.
This very traditional evening featured
typical Czech food and beer, as well
as some traditional entertainment.
On Saturday morning, the early
birds were able to explore the city with
the Wake Up Prague! Walking Tour –
with all the streets and parks relatively
empty, this tour was like walking
through an architectural textbook.
Of course, we also had several
Workshops and Special Interest
Group meetings during the course

Role-play at the ITPG meeting

Contents

Intense discussions during the Welcome Dinner
of the morning.
The “Understanding
GGI” session, compulsory
for new member and
candidates, provided
an interactive overview
which offered a better
understanding of the daily
life of GGI. Each new
member was asked to
state something unique
Richard Jahoda, Jr from Dr Jiří Novák, Jr from
about our Conference, and host firm Grinex Czech host firm Broz & Sokol &
perhaps the underlying
Republic
Novák
theme of their observations
(Sandberg Phoenix & Von Gontard
was how warm and welcoming our
P.C., USA); “Reacting to Brexit” by
members were not only to them as
Jim Stafford (Friel Stafford Chartered
new members but also to each other.
Accountants, Ireland). The Special
What great members we have!
Interest Group meetings in Prague
were also well attended: “Corporate
Further workshop sessions
Governance & Compliance” by Dr
included “Getting the Most Out of
Georg-Peter Kränzlin (FPS, Germany)
Your Managing Partner” by Jeffery
and “New Technology” by Rens
L. Mowery (Mowery & Schoenfeld
Goudsmit (TeekensKarstens advocaten
LLC, USA); “Purchasing Real Estate
notarissen, The Netherlands).
in the USA” by Anthony J. Soukenik

GGI LDR Practice Group meeting

GGI EVENTS REVIEW
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The Saturday morning also
featured a GCG M&A Dealmakers
Meeting, a session dedicated to
the members of Geneva Capital
Group (M&A Network; see
www.gcg.com) but also open to GGI
members who wished to participate
and exchange deal opportunities
with fellow experts. Read the full
report on the GCG M&A Dealmakers
Meeting on the following page.
Networking break
In the afternoon, many delegates
took the opportunity to explore
the city further. There was a tour
to the “Baroque Jewels of the Left
Riverside Bank”, which covered the
Strahov Library, Loreto Sanctuary
and St Nicholas Church. There were
also three groups for the “Old Town
Walk”, which took in the city’s 15thcentury Astronomical Clock at the Old
Town Hall and the Estates Theatre,
where Mozart’s ‘Don Giovanni’
was performed for the first time.
Finally, to close the Conference,
our black-tie Gala Dinner was held at
St Agnes Convent. It’s not every day
that we have an event in a church and
cloisters (well, now a museum). The
food was excellent and the band kept
everyone dancing until closing time.

Johan F. Langelaar receiving the GGI Excellency Award
Next year’s European Regional
Conference will be in Limassol,
Cyprus, and we are already planning
another spectacular event to
celebrate 25 years of GGI!

During the Gala Dinner, Johan
F. Langelaar officially stepped back
from his post in GGI's Executive
Committee. Michael Reiss von
Filski sincerely thanked Johan
for all his valuable commitment
and support during his time as

an Executive Committee member
and presented a GGI Excellency
Award to him. Since Johan joined
GGI, as a Partner with member
firmTeekensKarstens in 2006, we
have had many focused meetings,
exchanges of ideas and opinions,
and indeed some adventures
during our many events and visits.
Johan still remains an active GGI
member and we hope to see him at
many more GGI events to come.

Friday dinner at U Fleků Brewery

Passionate GGI members

Gala Dinner at St Agnes Convent
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GGI EVENTS REVIEW

Prague, Czech Republic, 10-12 May 2019

GCG Dealmakers Meeting

The latest GCG M&A Dealmakers
Meeting took place in May during the
GGI European Regional Conference
2019 in Prague, Czech Republic.
Some 30 M&A advisors from GCG
member firms and candidate firms
joined us especially for this event.
Following the plenary session
combined with the GGI Conference
that morning, the separate GCG
programme started officially on Friday
with a private lunch and wine-tasting
for GCG members and candidate
firms, where participants held an
open discussion about GCG network
developments, functioning and future
plans. The participants were then
invited to join the M&A Practice Group
session led by Tim van der Meer
(Marktlink Fusies & Overnames B.V.,
The Netherlands), who is the Global
Chair of the PG and also a member
of the GCG Strategic Committee.
On Saturday morning, Tim opened
the main GCG M&A Dealmakers
Meeting and welcomed some 60
participants, which included members of
GGI who had a strong interest in M&A.
Tim then continued with a presentation
on “How to pitch a deal”, featuring

Rajesh Kothari leads an interactive session on deal exchange activities
contributions by various GCG members
and sparking an interactive discussion
and exchange of best practices.
The session continued after a coffee
break with an additional interactive
session led by Rajesh Kothari (Cascade
Partners, USA), focused on deal
exchange activities and opportunities
between GCG and GGI members,
and how to get the best out of the
interaction between the two groups.
Following this contribution, a panel
discussion about the cooperation

between M&A advisory firms and
professional firms was moderated by
Michael Reiss von Filski (Chairman
of GCG). Panelists included Robert
Contaldo (XLCS Partners, USA)
representing M&A advisers, Richard
Mastrocola (Tonneson + Co, USA)
representing accountants, and Robert
Thompson (Ward Hadaway, UK)
representing lawyers. The session
was constructive and interesting, and
it involved active participation from
various members in the audience.
The conference session ended with
a presentation delivered by Marco
Izzo, COO of GCG, who provided an
overview of the developments within
the GCG network, new members,
tools and features for members,
future events, and the private
Deal Sharing Platform accessible
at www.gcg.deals. The rest of the
programme followed that of the GGI
European Regional Conference.

Constructive panel discussion on the cooperation between M&A advisory and professional firms

Contents

The next GCG meeting will take place
in Houston, TX, USA at the GGI PanAmerican Regional Conference (20-23
June 2019). We welcome both GCG and
GGI members to join us at this event.

GGI EVENTS REVIEW
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Miami (FL), USA, 29-31 March 2019

GGI LDR
Practice Group Meeting
GGI Practice Group extraordinary
meetings provide an opportunity
for members to maintain their
personal and business relationships
with like-minded partners, and
what better meeting location than
the warm and sunny Miami. Over
20 GGI members, from across the
globe, travelled to the Sea View Hotel
located in beautiful Bal Harbour for
the Litigation & Dispute Resolution
(LDR) Practice Group meeting.
On Thursday, 28 March, those who
arrived early shared a meal at the
Carpaccio Italian restaurant in the
Bal Harbour Shops. GGI European
Regional Chairperson of the LDR
Practice Group, Patrizia Giannini
(from S4B Solutions for Business in
Rome, Italy), served as the group’s
tasting and culture connoisseur for the
evening to ensure that members had
a proper Italian dining experience.

Johan F. Langelaar opening the meeting
all in attendance and played a vital
role in coordinating the meeting from
beginning to end. Daniel Cofone from
our Boston office represented GGI
in welcoming everyone to the event,
followed Jorge Mesa representing the
host firm, Prager Metis International.

From Friday through Saturday
afternoon, each meeting session
covered specific legal content, and every
The actual event kicked off on
speaker brought his or her professional
Friday, 29 March, in the hotel. GGI
expertise to light. Topics ranged
Global Chairperson of the LDR
from “Developments in Intellectual
Practice Group, Johan Langelaar (from
TeekensKarstens advocaten notarissen Property Law in the US” by Roger
in Leiden, The Netherlands), welcomed Williams (from Richards Rodriguez
& Skeith in Austin, TX,
USA), “Pre-Trial Discovery
Orders in Switzerland”
by Mirco Ceregato (from
Bratschi AG in Zurich,
Switzerland), “Claims and
Recovery Against Insolvent
Defendants” by Jenni
Jenkins (from Memery
Crystal in London, UK),
a Risk Containment Case
Study by Pete Oettinger
Robert G. Bernhoft and Pete Oettinger presenting (from Wegner CPAs in
Baraboo, WI, USA), and
their case study

the “Current State of Arbitration and
Mediation” PG Regional Chairperson
Henry Willett (from Christian &
Barton, LLP in Richmond, VA, USA).
On the Friday evening, the group
were treated to a unique dining
experience, courtesy of our hosts,
Prager Metis International. Members
enjoyed Spanish tapas and an
impressive wine selection at El Carajo,
a once humble gas station with over
30 years of history, that is today one
of the highest quality restaurants in
Greater Miami. Those who wished
to delve deeper into the late-night
Miami culture spent the remainder
of the night in Little Havana at the
iconic Ball & Chain nightclub to enjoy
live Cuban music and dancing.
GGI is grateful for another
memorable Practice Group meeting
which, again, would not have been
possible without our committed
members. Thank you to all the
members and participants who
attended and contributed, and we look
forward to seeing you at next year’s
event which will be in Rome, Italy.
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NEW MEMBER FIRMS

BRAZIL

GERMANY

SWEDEN

GGI member firm
Afas Adviser Consultores
Associados Ltd
Rua Manuel da Nóbrega, 1.280,
10º andar
04001-902 Paraíso Sao Paulo
Brazil

GCG member firm
Zerbach & Company
Corporate Finance GmbH
Gut Maarhausen
Eiler Strasse 3
51107 Cologne
Germany

GGI member firm
Win Win Ekonomi
Palmfeltsvägen 19, Johanneshov
121 62 Stockholm
Sweden

T: +55 11 3059 2600
W: www.afas.com.br

T: +49 221 985 15 240
E: office@zerbach-company.de
W: www.zerbach-company.com

T: +46 8 684 494 61
E: info@winwin-ekonomi.se
W: winwin-ekonomi.se/en/

Company languages:
English, Portuguese

Company languages:
German, English

Company languages:
English, Swedish

Contact person:
Gilberto de Farias
E: gilberto.farias@afas.com.br

Contact person:
Marc Bollinger
E: marc.bollinger@
zerbach-company.de

Contact persons:
Ludvig Grimlund
E: ludvig.grimlund@
winwin-ekonomi.se
Martin Grimlund
E: martin.grimlund@
winwin-ekonomi.se

Services:
Advisory, Auditing & Accounting,
Corporate Finance, Tax

Services:
M&A Advisory

Services:
Auditing & Accounting, Tax

Gilberto de Farias

Marc Bollinger

Ludvig Grimlund

Martin Grimlund

WE WISH TO EXTEND A VERY WARM WELCOME TO OUR NEW DISTINGUISHED MEMBERS.
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GGI INTERNAL NEWS

Craig A. Brandt

Peter J. Kaiser
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Jeffrey A. Wieland

Moss & Barnett Expands with
Arrival of Craig A. Brandt, Peter
J. Kaiser, and Jeffrey A. Wieland
GGI member firm Moss &
Barnett, A Professional Association,
is pleased to announce the addition
of lawyers Craig A. Brandt, Peter J.
Kaiser, and Jeffrey A. Wieland. The
firm now has over 100 professionals
working together and focused on
achieving outstanding results for
individuals, families, and businesses.
Craig A. Brandt is an experienced
litigator who provides employment

GGI member firm
Moss & Barnett
Law Firm Services
Minneapolis (MN), USA
T: +1 612 877 5340
W: www.lawmoss.com
Craig A. Brandt
E: craig.brandt@lawmoss.com
Peter J. Kaiser
E: peter.kaiser@lawmoss.com
Jeffrey A. Wieland
E: jeff.wieland@lawmoss.com

law advice and counsel to employers
and employees. He is a former chair of
the Minnesota State Bar Association’s
Labour & Employment Law Section
and is certified by the Minnesota
State Bar Association as a specialist
in labour and employment law.
Brandt defends employers against
discrimination, harassment, retaliation,
and whistleblower claims, as well as
other claims in court and administrative
agency proceedings. He also advises
employer clients about compliance
issues and works with them on a
day-to-day basis to avoid employment
claims and lawsuits. Brandt received
his J.D., with distinction, from the
University of Iowa College of Law
and his B.A. from Luther College.
Peter J. Kaiser is an experienced
securities and emerging company
lawyer for the Greater Minnesota
business community. He acts as
outside general counsel for his clients,
with a focus on serving early-stage
companies and the entrepreneurs

who build them. He also represents
(and forms) private investment funds,
particularly those investing in private
companies at the angel or venture
capital stage. Additionally, he maintains
an investment advisor regulatory
practice, in which he prides himself on
providing business-savvy compliance
advice to wealth managers. Kaiser
received his J.D., magna cum laude,
from the University of Wisconsin
Law School and his B.A. from the
University of Minnesota-Twin Cities.
Jeffrey A. Wieland practices in
construction, commercial, and public
procurement litigation. He advocates
for and advises clients in all phases of
a dispute, from pre-litigation claim and
risk analysis through resolution of the
case at trial, arbitration, mediation, or
appeal. He also advises clients on how
to avoid litigation, which often involves
drafting and reviewing contracts
and negotiating agreements and
settlements. His engineering and

...next page
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project management background
gives him a perspective unusual
among construction lawyers. Wieland
received his J.D., cum laude, from
William Mitchell College of Law; his
M.Eng. from the University of Texas at
Arlington; and his B.S. in Engineering
Physics from the University of Colorado.

“Meeting and exceeding the needs
and expectations of our clients is our
number one priority. We are pleased
Moss & Barnett continues to attract
exceptional attorneys who are leaders
in their respective practice areas; and
their experience and relationships will
add tremendous depth to our growing

construction law, employment law,
and securities and venture capital
bench,” said Brian Grogan, President
and Chief Executive Officer of the firm.
“Our clients will benefit immensely
from the expertise and business
acumen this group brings to our firm.”

DITGES Awarded for the
Third Consecutive Year
GGI member firm DITGES
Rechtsanwälte Wirtschaftsprüfer
Steuerberater has been listed for the
third consecutive year by Handelsblatt
as one of the top German tax advisory
firms, this year as one of only two
tax advisory firms in Germany in the
category of Legal Representation.
Located in Bonn, Germany, DITGES
specialises in commercial and tax law,
and not only for entrepreneurs. “Our
communication has a clear direction:
comprehensible for clients, detailed
and precise in court. We emphasise a
culture of debate – being prepared to
prevent conflicts but also to fight for
our clients in traditional or alternative
ways,” explains founding partner Dr
Thomas Ditges. He and his team are
proud of this award. “Being listed for

GGI member firm
DITGES Rechtsanwälte
Wirtschaftsprüfer Steuerberater
Auditing & Accounting,
Law Firm Services, Tax
Bonn, Germany
T: +49 228 604 60 0
W: www.ditges.de
Dr Thomas Ditges
E: td@ditges.de
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the third consecutive year, shows our
continuous outstanding performance.”
DITGES offer interdisciplinary,
complex solutions, consolidated
and tailored, based on diversified
expertise, and longstanding
experience in practice, science
and strategic orientation.
On behalf of Handelsblatt, a
German daily newspaper, the survey
had been carried out by S.W.I. Finance.
More than 23,000 tax advisors were
invited to participate in this ranking.
Out of 4,920 participants, 658 tax
advisory and 103 audit firms were
included in the list of Germany’s
top firms. The complete article (in

Dr Thomas Ditges
German) can be found at Handelsblatt
Test: Beste Steuerberater 2019.
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DALDEWOLF Strengthens
its Focus on Regulated
Markets and Creates a
Department in Food Law
Aude Mahy joins GGI member
firm Daldewolf as a Partner in
the newly established Food Law
department. She has over 15 years of
experience and has built a genuine
combined expertise in food law
and in commercial law, at both the
European and Belgian levels.
She has a proven track record in
assisting food and beverages business
operators, and successfully representing
them in court and before the authorities
in matters relating, among others, to
nutrition and health claims, labelling,
advertising, food-crisis management,
food supplements, market practices,
distribution networks, and liability
issues in the food supply chain.
She is recognised as an expert in
the field and her food-law practice
has continuously been ranked Tier1 by the Legal 500. In particular,
the recently published 2019 edition

GGI member firm
DALDEWOLF
Law Firm Services
Brussels, Belgium
T: +32 2 627 10 10
W: www.daldewolf.com/en/
Prof Dr Patrick De Wolf
E: pdw@daldewolf.com
Aude Mahy
E: ama@daldewolf.com

Aude Mahy and Prof Dr Patrick De Wolf
states: “Aude Mahy is a star; she
has her finger on the pulse of the
sector and is very responsive”.

experience with an international
law firm based in Brussels.

A sought-after speaker, Aude
is a member of the Food Lawyers
Network Worldwide and is country
correspondent for the European Food
and Feed Law Review (Lexxion).

Patrick de Wolf, Managing Partner
of DALDEWOLF, comments: “Aude
Mahy is a recognised specialist in food
law in Belgium and Europe. Her task
is to launch the Food Law department
of our firm. This is a significant
complement to our service offering.

Aude obtained her MA at Université
Libre de Bruxelles (ULB) in 2004 and
holds a certificate in EU Food Law
from Michigan State University. In
parallel with her position as attorneyat-law, Aude worked as a teaching
assistant in private law (Roman law)
at ULB between 2005 and 2009.

Our regulatory activity is also
strengthened, both domestically
and internationally. I have no doubt
that the market will enthusiastically
welcome the arrival at DALDEWOLF
of a virtuoso from her sector.”

Over the last 10 years, she
has developed her expertise and

“Joining the dynamic and
innovative team of DALDEWOLF

...next page
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marks an important milestone in the
development of my practice,” adds
Aude Mahy. “In addition to being
a renowned, full-service law firm,

DALDEWOLF’s key fields of expertise
perfectly fit with the multidisciplinary
character of food law. In addition,
the way the firm is organised allows

us to remain close to the business,
and to provide our clients with highlevel and tailored services, while
ensuring efficiency and flexibility.”

Gibbons Welcomes Back
Steve Reynolds, Former
General Counsel of Aramark
and Alcatel-Lucent
Steve Reynolds, a former director
at Gibbons P.C. who recently
retired as executive vice-president,
general counsel and secretary of
Aramark, and previously served as
senior vice-president and general
counsel at Alcatel-Lucent, has rejoined the firm as a director in its
Commercial & Criminal Litigation
Department. Mr Reynolds is also
a former vice-president, Litigation
at Aventis and Sanofi-Aventis.
After serving as global general
counsel at two Fortune 200
companies since 2005, Mr Reynolds

GGI member firm
Gibbons P.C.
Law Firm Services
New York (NY), Newark (NJ),
Trenton (NJ), USA
T: +1 732 704 5810
W: www.gibbonslaw.com
Stephen R. Reynolds
E: sreynolds@gibbonslaw.com
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returns to Gibbons, where he had
spent 16 years as a commercial
and corporate litigator, with
unique in-house background
and experience developed over
18 years at major companies in
the pharmaceutical, technology,
and services industries, all key
segments of the firm’s client base.
At Aramark, Mr Reynolds navigated
the company through a complex and
highly successful IPO in 2013 and
managed the legal and regulatory
issues in two strategically important,
billion-dollar acquisitions of Avendra
and AmeriPride in 2018. While at
Lucent, he managed the legal and
regulatory issues relating to the
company’s merger with Alcatel in
2006, which included obtaining
approval from the Committee on
Foreign Investment in the United
States (CFIUS), and he negotiated
the settlement of a major global
Foreign Corrupt Practices Act
(FCPA) investigation involving
Alcatel in 2010. Previously, Mr
Reynolds had steered Aventis
through its resolution of pricefixing claims relating to the 1999

Stephen R. Reynolds
settlement between Rhone Poulenc,
several major pharmaceutical
companies, US authorities, and
other impacted countries.
“While Steve was an exceptional
practitioner during his first go-round
here at Gibbons, his nearly two
decades in-house have provided him
with key industry experience and
first-hand knowledge of corporate
business environments – essentially,
the ability to ‘think like a client’,”

GGI INTERNAL NEWS
notes Patrick C. Dunican Jr, Chairman
and Managing Director of Gibbons.
At Gibbons, Mr Reynolds will utilise
his background and experience as a
public company general counsel to
assist clients in dealing with their

management of complex litigation,
regulatory, corporate governance, and
compliance matters. “I am excited to
return to the firm where I developed
skills that were so valuable to me
during my in-house career, through
guidance from incredible lawyers like
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John Gibbons, Mike Griffinger, and
so many others,” says Mr Reynolds.
“And I look forward to working with the
exceptional attorneys who consistently
demonstrated the highest levels of
quality and integrity while they were my
outside counsel and I was their client.”

For Empresa de Transmisión Eléctrica, S.A. (ETESA)

Quijano & Associates
Advises on the Issue of Bonds
up to USD 300 million
GGI member firm Quijano &
Associates rendered legal advice
on the issue of corporate bonds by
Empresa de Transmisión Eléctrica,
S.A. (ETESA) for a total of USD
300 million, and the listing thereof
on the Panama Stock Exchange.
Prival Bank, S.A. acted as
structurer of the issuance and is
the bonds’ payment, registration
and transfer agent. Prival Securities,
Inc. is the bonds’ placement
agent and broker-dealer.
ETESA is a corporation with 100%
state-owned capital, organised
under the Republic of Panama’s
Law 6 of 1997 and Law 32 of
1927 on corporations. Its main

GGI member firm
Quijano & Associates
Advisory, Corporate Finance,
Fiduciary & Estate Planning,
Law Firm Services, Tax
Panama City, Panama
Nyon, Switzerland

Oliver Muñoz Esquivel

Carla Rojas Pardini

activities consist of high-tension
transmission of electric power

from the point of delivery by the
generator enterprises to the point of
delivery to the distributor enterprises
and major clients, including
international interconnections.

T: +507 269 26 41
W: www.quijano.com
Oliver Muñoz Esquivel
E: quijano@quijano.com
Carla Rojas Pardini
E: quijano@quijano.com

Oliver Muñoz Esquivel and Carla
Rojas Pardini, partners at the law firm
Quijano & Associates, acted as legal
advisors during the entire process of
registration of this issuance and its
listing on the Panama Stock Exchange.
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Haynsworth Sinkler Boyd’s
Nick Nicholson to Receive
Compleat Lawyer Award
Nick Nicholson, Managing Director
of Haynsworth Sinkler Boyd, has
been recognised as a 2019 Gold
Compleat Lawyer by the University of
South Carolina School of Law Alumni
Council and was honoured at an
awards ceremony in Columbia (SC),

GGI member firm
Haynsworth Sinkler Boyd, P.A.
Advisory, Corporate Finance,
Fiduciary & Estate Planning,
Law Firm Services, Tax
Charleston (SC), Columbia (SC),
Florence (SC), Greenville (SC),
Myrtle Beach (SC), USA
T: +1 864 240 3200
W: www.hsblawfirm.com
Nick Nicholson
E: nnicholson@hsblawfirm.com

on Thursday, 04 April. Established
in 1992, the Compleat Lawyer Award
recognises USC School of Law alumni
for making significant contributions to
the legal profession and exemplifying
the highest standard of professional
competence, ethics and integrity.
Awards are given in three categories
based on years in practice: Platinum
(31 years or more), Gold (16-30 years)
and Silver (15 or fewer years).
Nick has served as Managing
Director since 2013 and practices in the
areas of procurement and government
contracts, local government law and
construction law. His clients include
municipal and county governments,
state agencies, higher education
institutions, non-profit organisations,
business owners and contractors.
Nick received the South Carolina
Lawyers Weekly Leadership in Law

Nick Nicholson
Award in 2016 and has been listed in
The Best Lawyers in America© for
Litigation – Construction since 2013.
He serves on the board of the Meyer
Center for Special Children and is a
graduate of Leadership South Carolina.

Successful
Networking
Anjali Kukreja

Contents

Networking connections form
a critical foundation for a healthy
and growing business. One of the
most powerful networking practices
is to provide immediate value to
a new connection. Here is a case
in point for citing networking

as the number one unwritten
rule of success in business.
GGI member firm R.N. Marwah &
Co LLP Chartered Accountants was
in conversation with the managing
director of the prestigious Lupa

GGI INTERNAL NEWS
Systems, owned and managed by
James Murdoch, son of Rupert
Murdoch (previously owners of
21st Century Fox, which was later
sold to Disney) for a proposed
work engagement with regards to
bookkeeping and accounting work.
However, the work engagement
was for a Mumbai location rather
than a Delhi location. Through our
membership in GGI and participation
in many events, we were happy to not
only refer the client to fellow member
M L BHUWANIA AND CO LLP, but

also to recommend them highly. M L
BHUWANIA AND CO LLP have now
successfully engaged the client. This is
an example showcasing the strength
and success of the GGI Network.
Indeed, giving connects two
people, the giver and the receiver,
and this connection gives birth to
a new sense of belonging. With the
GGI Network platform, all members
can grow and contribute to each
other’s growth across geographies,
overcoming the limitation of a
regional presence and taking over
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GCG member firm
R.N. Marwah & Co LLP
Advisory, Auditing & Accounting,
Corporate Finance, Tax
Bangalore, New Delhi, India
T: +91 11 4319 2000
W: www.rnm.in
Anjali Kukreja
E: ali.k@rnm.in

established competition. The Golden
Rule that sparkles bright here is that
“one’s network is one’s net worth.”

FACT has been Listed
as one of the Top German
Tax Advisory Firms
Two well-received German
publications have listed FACT as one
of the Top German Tax Advisory Firms.
GGI member firm FACT, based in
Kassel, Germany, is honoured and

GGI member firm
FACT GmbH
Steuerberatungsgesellschaft
Wirtschaftsprüfungsgesellschaft
Rechtsanwaltsgesellschaft
Advisory, Auditing & Accounting,
Corporate Finance, Fiduciary
& Estate Planning, Law Firm
Services, Tax
Kassel, Germany
T: +49 561 316 686 0
W: www.fact-ks.de
Bernhard Schwechel
E: b.schwechel@fact-ks.de

excited to have been named one of
the top German tax advisory firms for
the construction business industry.
On behalf of Handelsblatt, a German
daily newspaper, the survey had been
carried out by S.W.I. Finance. Out of
4’900 participants, 657 tax advisory
and 103 audit firms were included
in the list of Germany’s top firms.
The complete article (in German)
can be found on Handelsblatt
Test: Beste Steuerberater 2019.
“Since its foundation in 2007, FACT
has experienced continuous growth
and has become a more and more
important player amongst Germany’s
tax advisory firms. This recognition
puts us in a class with the very
best consulting firms in the area of
auditing, tax consulting and business
administration in Germany. It is a
great tribute to all who work here and
contribute every day,” says partner

Bernhard Schwechel
Bernhard Schwechel upon receiving
the news. “We will continue our efforts
to further strengthen our position
and deliver excellent client services.”
FACT’s expertise is based on
interdisciplinary cooperation among

...next page
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the subjects of tax, audit and law:
effectively they serve as a “onestop-shop”. They are well-known
as a forward thinking advisory
firm with excellent client service.
Each client is assigned two contact
persons: at least one partner and one
qualified employee, fully proficient
with the clients’ circumstances.

Strong personal contact with their
clients, and prompt individual
and flexible service are taken for
granted by all FACT employees.
“We believe these efforts have
also led to our firm being named
one of FOCUS SPEZIAL’s 2019
top tax advisory firms in Germany

for the second consecutive year”,
said Bernhard Schwechel.
FOCUS SPEZIAL, a German
news magazine, jointly with
Statista, conducts this annual
survey of top tax advisory firms,
and independently identifies the
top tax advisory firms in Germany.

Prager Metis CPAs
Expands Forensic and
Dispute Advisory Practice
Noted Expert Joins Firm in Growing Practice Area

GGI member firm Prager Metis
CPAs welcomes Yasmine L. Misuraca,
CPA, CFE to the firm as it expands
its expertise in the forensic and
dispute advisory space. Ms Misuraca
will be the Partner-in-Charge of
the Forensic and Dispute Advisory
Services Practice. “Bringing Yasmine
on board is essential for our plans
to expand our resources and further

Yasmine L. Misuraca

Contents

strengthen our reputation as the
‘go-to’ experts in forensic and dispute
advisory,” says Glenn Friedman,
CEO and Co-Managing Partner. “She
possesses a unique and extensive
background in this arena and she is
a valuable addition to the team.”
Yasmine Misuraca is a forensic
accounting specialist providing
consulting and expert witness
services and has over 25 years
of experience in both public
accounting and private industry.
Working for both plaintiffs
and defendants, Ms Misuraca’s
diverse clientele includes private
individuals, attorneys, corporations,
and government agencies. She
specialises in conducting forensic
examinations and assisting clients in
complex disputes, such as contract
disputes, US SEC actions, mergers
and acquisitions, and matrimonial
disputes. Prager Metis’ Forensic &
Dispute Advisory Services team are

professionals who are dedicated
to providing quality investigative,
expert witness, and consulting
services to a diverse clientele.
View their video highlighting
their expanded services here:
https://www.youtube.com/
watch?v=ZDZ4lJzBh_0

GGI member firm
Prager Metis International LLC
Advisory, Auditing & Accounting,
Corporate Finance, Fiduciary &
Estate Planning, Tax
Basking Ridge (NJ), Coral Gables
(FL), El Segundo (CA), New York
(NY), White Plains (NY), Woodbury
(NY), USA
T: +1 212 643 0099
W: www.pragermetis.com
Yasmine L. Misuraca
E: ymisuraca@pragermetis.com
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Evaluating Cybersecurity
Risk from the Executive Seat
By Jeff Bathurst
Today, technology is an element of
nearly every business, which means
every business on earth needs a
practical cybersecurity plan. If you
collect confidential data or utilise
cloud technology, that information
is potentially vulnerable. But fear
isn’t the answer – preparation is.
Too often, businesses take a
reactive or siloed approach to
cybersecurity. A breach happens,
and they scramble to contain the
damage, finding one-off solutions
or investing in insurance plans
that don’t protect them from
future cybersecurity threats.
The organizations best equipped
to meet evolving business needs are
proactively incorporating cybersecurity
measures in every aspect of their
business strategy. They build it into
every contract and stay up to date on
possible threats. In short, they view
it as a fundamental concern of their

entire business, not just a band-aid
to apply when things go wrong.
The bottom line is, attacks are on
the rise. The “Internet of Things”,
hybrid systems, the remote workforce,
and more, have created endless
vulnerabilities to private networks.
And while recent historic breaches
from Yahoo!, Target, Under Armour,
and many more multinationals have
generated headlines, nearly 60% of
malware attack victims in 2018 were
small and medium-sized businesses.
It can happen to anyone, but
nearly 75% of US businesses
are considered unprepared for a
cybercrime incident. Preparation
will put you ahead of the pack.

Find the
right approach
Technology professionals who
build a cybersecurity-assessment

Jeff Bathurst
method should combine expertise
in cyber with a nuanced view of the
tech demands for middle-market
businesses. A successful team will
include former and current CIOs who
help businesses think about more
than just the threats to their data. It
should engage everyone, from the
executive level on down, combing
through clients’ technology strategy
to comprehend their financial, legal,
reputational, and strategic risks. At
SC&H Group, teams find an approach
that reflects business needs,
strengths and technology goals.
A full assessment and
plan should include:
Identifying the far-reaching risks
and effects of data breaches.
Overcoming specific barriers for
effective cybersecurity measures.
Developing a new or improved
cybersecurity programme that
focuses on operations, not just
technology.
...next page
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Meeting with the C-suite to
understand the business’s
overall strategy and approach.
Reviewing current processes
and technology.
Regrouping with the C-suite to present
findings, share feedback from staff
and management, and explain the
impressions of where the company
falls on the cybersecurity spectrum.
Building a roadmap with

C-suite input, reflecting the
organisation’s priorities.
Working with the client to make
sure recommendations are
implemented by the internal
team and external vendors.
No company is completely hackproof. But the best-prepared, most
forward-thinking businesses recognise
that long-term cybersecurity risk
mitigation is a matter of smart
investing and sound partnerships.

GGI member firm
SC&H Group
Advisory, Auditing & Accounting,
Corporate Finance, Tax
Sparks (MD), Ellicott City (MD),
USA
T: +1 410 403 15 00
W: www.schgroup.com
Jeff Bathurst
E: jbathurst@schgroup.com

Brexit: No Deal –
Deep Impact on British
Employment in Germany
the withdrawal date. This will not
be the case after the rejection of the
withdrawal agreement, especially
as there is currently no draft law
from the Federal Government
that provides for this right.

By Anette Sophie Klapproth
While the search for the Brexit
compromise is running at full speed,
the question is raised as to the
possible consequences under labour
law for British employees in Germany.
From the labour-law point of
view, this will make it considerably
more difficult for British nationals
to work in Germany. If there is no
regulated Brexit, British citizens
will be treated as “third-country
nationals.” Unlike EU foreigners, they
will then no longer have unrestricted
access to the labour market and
will require a residence permit and
a work permit, which will only be
issued under certain conditions.
Employers are already advised
to ensure that their employees
with British citizenship obtain a
residence permit and work permit

Contents

Anette Sophie Klapproth
in order not to endanger their
continued employment in Germany.
If the withdrawal agreement had
been concluded, all Britons currently
employed in Germany would have had
the unconditional right to continue
living and working in Germany beyond

Even though the German
government has announced that it will
not put any obstacles in the way of
British citizens remaining in Germany,
British citizens will nevertheless
initially be presumed to be treated
as third-country nationals. It can
therefore be assumed that they will
need a work permit just like non-EU
citizens in order to stay and work
in Germany. However, the access of
foreigners (i.e. non-EU citizens) to
the labour market is restricted by
law. Access is generally restricted
to certain occupational groups and
usually requires the prior consent of
the Employment Agency, even though
various legislative measures have
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liberalised access to the German
labour market in recent years.
Access to the labour market will be
limited for unskilled and low-skilled
Britons. For highly qualified Britons
such as university graduates, on the
other hand, the legal barriers to work
in Germany are low. Simplified rules
for access to the labour market apply
to academics, highly qualified people,
managers, executives, specialists
and similar groups. It should also
be noted that, apart from the special
regulations under the so-called ICT
card, a national residence permit
only entitles the holder to work in
the country in which it is issued,
while employment in other EU states
is generally excluded or requires
further national residence permits.

What possibilities
would employed
Britons have to obtain
a residence permit
and a work permit?
There will be various possibilities
for British employees working in
Germany to obtain a residence
permit and a work permit. For

highly qualified and senior British
employees, the application for a
so-called Blue Card or an ICT card
is particularly recommended.
In addition, the possibility should
not be overlooked that Britons who
have been living and working in
Germany for many years can obtain
a permanent residence permit or
even naturalisation under certain
conditions. Employers are advised
to take immediate action to evaluate
the situation for their UK employees.
It should also be noted that, apart
from certain exceptions within the
framework of the ICT card, a national
residence permit only entitles the
holder to gainful employment
in the issuing country; gainful

employment in other EU states
is generally excluded or requires
further national residence permits.

GGI member firm
FACT GmbH
Steuerberatungsgesellschaft
Wirtschaftsprüfungsgesellschaft
Rechtsanwaltsgesellschaft
Advisory, Auditing & Accounting,
Corporate Finance, Fiduciary
& Estate Planning, Law Firm
Services, Tax
Kassel, Germany
T: +49 561 316 686 0
W: www.fact-ks.de
Anette Sophie Klapproth
E: a.klapproth@fact-ks.de

The UK Real Estate Tax
Landscape is Changing
By Alex Barnes
Between October 2018 and April
2020, there are various new changes
of which clients need to be made
aware. Some of these are anti-

avoidance measures, some are to
speed up HM Revenue & Customs’
(HMRC) collection of tax and some
are new, or extensions to existing,
reliefs. There will be opportunities and
pitfalls. So, what are the changes?

Capital allowances
In order to encourage investment
in the construction of new structures
and buildings and to improve existing

...next page
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There is an exemption for indirect
disposals where the land in question
has been used for trading purposes.

structures and buildings (in the UK
and overseas), a new Structures
and Buildings Allowance (SBA)
has been introduced in respect of
contracts for works entered into
on or after 29 October 2018.

For assets not within the charge
to UK tax before the introduction of
these rules, the default position is
that these will be rebased to April
2019, although taxpayers can elect
for an alternative basis of valuation
if that would be preferable.

SBAs can be claimed at 2% per
annum on qualifying expenditure,
on a straight-line basis, over a
50-year period and will be lost in
any year they are not claimed.
The structures and buildings which
will qualify for SBAs include bridges,
tunnels, offices, hotels, care homes,
and retail and wholesale premises.
The person claiming SBAs
must be carrying on a qualifying
activity which includes a trade,
profession or vocation and a UK
or overseas property business.
The annual investment limit on
plant and machinery will be increased
from GBP 200,000 to GBP 1m for two
years with effect from 01 January 2019.
This should benefit many businesses.

Alex Barnes
For some transactions,
the 30-day pay and file time
limit is to be retained.

Non-UK residents
– Gains tax

Enhanced capital allowances for
assets in the Energy Technology List
and the Water Technology List will cease
from 31 March 2020. For some, this
will be the loss of a very valuable relief.

From April 2019, direct disposals
of non-residential property by
non-UK residents are, subject to
certain exemptions, liable to UK
corporation tax or capital-gains tax,
as are certain indirect disposals
of interests in both residential
and non-residential property.

With effect from April 2019,
writing down allowances for integral
features (which include electrical
systems – including lighting
systems, cold water systems and
lifts), will reduce from 8% to 6%.

An indirect disposal will be
subject to UK tax where the disposal
is of an interest in a propertyrich entity and the person making
the disposal has a substantial
indirect interest in the entity.

Stamp Duty
Land Tax (SDLT)

A property-rich entity is one which
derives, directly or indirectly, at least
75% of its value from UK land. A
person has a “substantial indirect
interest” when, at the date of disposal
or at any time within two years
priors to the disposal, the person
either directly, or indirectly through
other entities, holds at least a 25%
interest (determined by reference to
voting rights, income rights, rights
on a winding up and proceeds on
a sale), in a property-rich entity.

With effect from 01 March 2019,
the time limit for submitting landtransaction returns and paying SDLT
is, for many transactions, to be
reduced from 30 days to 14 days. This
is likely to catch many clients out
and there are penalties for failing to
make the relevant submission/filing.

Contents

For collective investment schemes
it is possible for them, through
the making of new elections, to
retain their tax transparency so
that the new gains tax charge is
levied only on their investors.
Any direct or indirect disposal
of UK property must be reported
within 30 days following completion
of the disposal and a payment on
account made at the same time.

UK residents –
Capital Gains tax
From April 2020, UK residents will
be required to make a payment on
account of capital gains tax and file a
return within 30 days of completion
of a UK residential property disposal.
This will, in some cases, mean that
the filing and payment obligation
falls due up to 21 months before it
would under the current rules.

VAT
With effect from 01 October
2019, a new VAT reverse charge for
certain supplies of construction
services by construction businesses
to other construction businesses
will be introduced. This is part
of HM Treasury’s drive to tackle
missing-trader fraud in the
construction industry. This will
fundamentally change how VAT is
dealt with in certain construction
contracts and will likely increase
the administrative burden on
many construction businesses.
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The reverse charge requires the
recipient of the construction services
to charge itself VAT and then seek
to recover this from HMRC. In this
way, the VAT is never paid to the
supplier who could then go missing.
The types of construction
services covered by the reverse
charge are based on the definition
of “construction operations”
used in the Construction Industry
Scheme and so is very wide.
There are some exemptions,
but these are limited.

Offshore landlords

UK income tax payable on rental
profits) to 17% (the UK corporation
tax rate by April 2020). It will,
however, mean that the corporate
interest restriction rules and the
rules on corporation tax losses will
apply, which may be less welcome.

From April 2020, the scope of UK
corporation tax will be extended to
income received by non-UK corporate
residents carrying on a UK property
business. Currently offshore landlords
are subject to UK income tax on rents.

Conclusion

This will be no doubt be welcomed
by some taxpayers who will see
tax on their rental profits fall from
20% (which is the current rate of

As is evident from the above, there
are a lot of changes happening in
regard to tax and UK real estate. It is
essential that clients are informed of

these to maximise the tax efficiency of
their businesses and to ensure they
are compliant with their obligations.

GGI member firm
Memery Crystal LLP
Law Firm Services
London, UK
T: +44 20 7242 59 05
W: www.memerycrystal.com
Alex Barnes
E: alex.barnes@memerycrystal.com

Trademarks are Subject
to Enforced Execution in
Bosnia and Herzegovina
By Ognjen Bogdanic
Trademarks are protected by
intellectual property rights and
therefore have an important position
in the global market economy,
as well as in the daily turnover of
goods and services. The financial

value of trademarks in the modern
business world is immeasurable.
Sometimes the value might even
reach tens of billions of dollars,
and it is therefore necessary to
provide their quality and timely legal
protection. Due to their significance
and value, certain trademarks

are highly desirable acquisitions
for many business entities.
One of the modalities leading to
acquisition of a trademark and its
undisturbed use is a court procedure,
i.e. enforcing court decisions through

...next page
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execution against a trademark and
consequently a court-executed public
sale of the trademark. There are
situations when business entities face
financial problems and difficulties
and are unable to settle their debts,
and it might happen that their
trademark is the property of the
highest value. For example, the value
of some of the world’s most famous
trademarks exceeds the total asset
value of the rest of the company.
The Trademark Act of Bosnia and
Herzegovina, which entered into force
in 2010, regulates the legal framework
of the trademark protection in Bosnia
and Herzegovina and forms a part of
a whole set of legislative solutions in
the field of intellectual property rights.
This was a consequence of the need
for the harmonisation of domestic
legislation with the existing legislation
of the European Union. Accordingly,
and pursuant to the provisions of the
Trademark Act, a trademark is a right
that protects a recognisable mark,
label or symbol, which in economic
transactions serves to differentiate
the goods or services belonging to an
individual or a legal entity from the same
or similar goods or services of another
individual or legal entity. However,
the provisions of the Trademark Act
of Bosnia and Herzegovina do not
regulate the possibility of execution
against a trademark. In this way, the
legislators left a legal vacuum, and the
possibility of a different interpretation
of the dilemma concerning the question
of whether it is possible in Bosnia
and Herzegovina to execute against a
trademark in order to settle debts.
However, such a dilemma is
eliminated with the relevant provisions
of the Act on an execution procedure of
both entities, where the same regulates
the very process of forcible execution
against any debtor’s property in order
to settle debts. Thus, among other
things, the Act stipulates that a writ
of execution can relate to a patent,
technical improvement or pledge,
and a similar right where the same
will be exercised by seizure of that

Contents

Ognjen Bogdanic
right and consequently its liquidation
in accordance with the provisions
on the sale of movable property.
Therefore, these provisions precisely
establish the possibility of execution
against a trademark because under
the term “other similar rights of the
debtor”, we can also undoubtedly
consider the right of the trademark.
As far as the method of execution is
concerned, the same would apply to the
procedural rules applicable to enforced
execution on movable property. This
means that the acting court should
primarily issue the writ on execution
against a trademark and submit the
same to the Intellectual Property
Institute of Bosnia and Herzegovina,
as the body competent for acquiring,
maintaining, trading and terminating
industrial property rights, all for the
purpose of recording the execution. The
next step would be the evaluation of the
trademark conducted by an authorised
evaluator, i.e. expert witness. Finally, after
determining the economic value of the
trademark, the court would schedule the
first public sale of the subject trademark
in accordance with the bidding rules,
where all interested parties would have
the right to purchase the same. The
lowest price for which the trademark
can be sold at that first-sale session is
half of the previously determined value
of the trademark. In the event of failure
of the first sale, due to the absence of
interested buyers, the court will, at the

proposal of the opposing party, schedule
another public sale of the subject
trademark, and then the trademark
cannot be sold below one-third of the
estimated value. In the end, irrespective
of whether the trademark was sold in
the course of the first or the second sale
session, the court will award the right of
ownership, and accordingly designate
as a new trademark right holder, the
buyer who offered the highest purchase
price and paid in due time. In addition,
the court will, at the same time, order
the Institute for Intellectual Property
of Bosnia and Herzegovina to register
the change of the holder. From the
moment of registration, the procedure
will be considered as completed.
According to the available data,
since its establishment, the Institute
for Intellectual Property of Bosnia and
Herzegovina has never been ordered
by the court to register a change of
trademark right based on a court
decision on the sale of the trademark.
This can be attributed to the fact that
the Trademark Act does not contain
sufficient specific provisions in
this respect, as well as the fact that
awareness of the significance and
value of the trademarks in Bosnia and
Herzegovina is not yet sufficiently
developed and that, in this respect,
Bosnia and Herzegovina is largely
behind developed countries of the
European Union. One of the solutions
for improving this situation is constant
education of the population and the
leading people who manage domestic
companies and this is something that
in the future needs to be given special
attention by the relevant institutions
and bodies in Bosnia and Herzegovina.

GGI member firm
Law Firm Sajic
Law Firm Services, Tax
Banja Luka, Bosnia and Herzegovina
T: + 387 51 227 620
W: www.advokatskafirmasajic.com
Ognjen Bogdanic
E: ognjen@afsajic.com
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Publishing Opportunity –
Practice Group Newsletters
It is time again to start
producing the next FYI Practice
Group Newsletters.
Publishing in these newsletters
is a fantastic way to present
yourself as an expert in your field.
Click on the links below to
see an example of the previous
edition of specific newsletters.
In June, we will start to collect
article suggestions for these
publications; the contact person
for the specific newsletter is listed
above each list. If you already know
you would like to contribute you can
send your topic suggestion(s) now.
Aleksandra Jagiello,
jagiello@ggi.com
International Taxation
Labour Law
Litigation & Dispute Resolution
Real Estate
Barbara Reiss,
b.reiss@ggi.com
Auditing, Reporting & Compliance
Business Development
& Marketing
Debt Collection, Restructuring
& Insolvency
Indirect Taxes
Trust & Estate Planning
Each edition will only be
published if we receive a minimum
of ten articles per newsletter.
For the International
Taxation Practice Group
(ITPG) newsletter, senior ITPG
members will have priority.

If you would like to participate
in this exciting opportunity,
please follow these easy steps:
Send your topic suggestion (not
the actual article) for the attention
of the responsible person in GGI’s
head office no later than Tuesday,
16 July 2019, stating the specific
newsletter you would like to include
your article. We shall then confirm
the topic with the responsible
Editor and inform you if the topic
is suitable for the publication.

On receipt of our confirmation,
please write and submit your
article before the final deadline. We
will provide you with the specific
date and editorial guidelines
upon article confirmation.
All newsletters will be produced in
time for the GGI World Conference
in Marrakech, Morocco.
If you have any questions, please
contact Barbara or Aleksandra.
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GGI Pan-American Regional Conference | Houston (TX), USA

Practice Group
Meeting Summaries
Along with some specific Practice
Group (PG) articles, we also invite
you to read the descriptions of GGI
Practice Group meetings which

will be held in Houston (TX), USA,
during the GGI Pan-American
Regional Conference in June. For
further information on the meetings,

please contact the Chairperson of
the respective meeting directly.

AUDITING, REPORTING & COMPLIANCE (ARC) PRACTICE GROUP
GGI Pan-American Regional
Conference | Houston (TX), USA
Friday, 21 June 2019, 14:00-15:30
Chairperson: Jeffrey A. Ford

GGI member firm
Grossman Yanak & Ford LLP
Advisory, Auditing
& Accounting, Tax
Pittsburgh (PA), USA
T: +1 412 338 9300
W: www.gyf.com
Jeffrey A. Ford
Regional Chairperson
North America of the Auditing,
Reporting & Compliance PG
E: ford@gyf.com

This session will include:
Discussion of Rosenberg
Survey as to elite firms;
Recent success stories with
international and domestic audit
collaboration among GGI firms; and
Updates regarding firm websites
as a driver of audit opportunities.

Jeffrey A. Ford

BEST PRACTICES FOR PROFESSIONAL SERVICE ORGANIZATIONS PRACTICE GROUP
The Best Practices for Professional
Services Organizations PG will
offer a joint session during the Pan-

Contents

American Regional Conference in
Houston (TX) with the Business
Development and Marketing PG.

Please refer to the meeting summary
in the Business Development &
Marketing PG section that follows.
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BUSINESS DEVELOPMENT AND MARKETING (BDM) PRACTICE GROUP
Joint session: Best Practices for Professional Service Organizations and
Business Development & Marketing Practice Groups
GGI Pan-American Regional Conference | Houston (TX), USA
Friday, 21 June 2019, 16:00-17:30
Chairpersons: Jim Ries and Timothy C. Lynch
Keynote speaker: David V. Lorenzo

Time, Talent and Tools: How to Create
a Culture that Drives Revenue Growth
Revenue growth is the product
of value delivery and relationship

GGI member firm
Offit Kurman, Attorneys At Law
Advisory, Corporate Finance,
Fiduciary & Estate Planning,
Law Firm Services
More than 10 offices throughout
the USA
T: +1 410 209 6400
W: www.offitkurman.com
Timothy C. Lynch
Global Co-Chair of the Best
Practices for Professional Services
Organizations PG
E: tlynch@offitkurman.com
Jim Ries
Global Chair of the Business
Development & Marketing PG
E: jries@offitkurman.com

development. This is a joint
session for the Best Practices for
Professional Service Organizations
and Business Development &
Marketing practice groups and is
designed to help attendees create
a blueprint for organizing the
people and processes within your
firm to enable organic growth.
This interactive session will be led by
author and business strategy consultant
Dave Lorenzo. He will focus on why
you already have the right people and
how you can unlock their business
development potential; how to generate
new business from speaking, publishing
and networking; and the smart way to
use the internet to initiate relationships.

Timothy C. Lynch

Jim Ries

Dave is bilingual and will
be able to address issues in
both English and Spanish.

Guest speaker David V. Lorenzo
David V. Lorenzo is an author and
business strategy consultant. His
latest book The 60 Second Sale: The
Ultimate System for Building Lifelong
Client Relationships in the Blink of
an Eye recently won the gold medal
as the top sales book for 2018 at the
Axiom North American Book Awards.
Dave led the start-up of a corporate
housing company and built it into a
USD 50m New York City powerhouse
in three years. He also started Gallup’s

consulting business in New York
and grew it to USD 250m in annual
revenue in six years. He holds an MBA
from Pace University and a Master of
Science in Strategic Communications
from Columbia University.

David V. Lorenzo

As a sought-after speaker and
consultant Dave does three things:

Develops and delivers speeches
and training programs
that increase sales.

Works with business leaders
to develop sales strategy and
drive revenue growth

Coaches entrepreneurs, sales
executives, and professionals on
relationship-based sales strategy.
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Hello again GGI members!
We, the global leadership team
of the BDM Practice Group,
thought it would be appropriate to
highlight different nuances in the
BDM world. As our Practice Group
is relevant to all GGI members,
here is where we’ll briefly examine
common questions, issues and
practices related to the BDM world
in a short and clear fashion.
We are at your service for more
information or assistance and if you’d
like a certain topic showcased in the
next GGI Insider, please contact us.

Jim Ries

Talia Berger

Brand vs Goodwil
In the last BDM Insider article,
we presented Marketing vs Business
Development and deduced that the two
depend on and complement each other.
In this case, Brand and Goodwill are
quite the opposite of each other. One
is owned, while the other is earned.
A brand is any sign, symbol, word or
combination of these, created to identify
and differentiate a product/service
from its competitors. The brand owner
introduces an offering which in turn leads
to the consumer’s mental response.
Their hope is to stay within the memory
of a consumer, so that their brand will

GGI member firm
Offit Kurman, Attorneys At Law
Advisory, Corporate Finance,
Fiduciary & Estate Planning,
Law Firm Services
More than 10 offices
throughout the USA
T: +1 410 209 6400
W: www.offitkurman.com
Jim Ries
Global Chair of the Business
Development & Marketing PG
E: jries@offitkurman.com
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be recognised and recalled. A brand
communicates “constant and consistent
delivery of a promise”. The intention
of that “promise” is that the consumer
can quickly choose their brand from a
variety of products. In a sense, the brand
logos, taglines, colours, appeals and
other means of promotion are tools to
help a brand in getting itself recognised.
Goodwill, on the other hand, is the
reputation, trust and credibility that a
company earns over time. Here, the
word “earns” has a deeper meaning.
A company cannot create goodwill
overnight. It earns the goodwill by

GGI member firm
Soroker Agmon
Nordman | IP & beyond
Law Firm Services
Herzliya (Tel Aviv), Israel
& Singapore
T: +972 9 950 7000
W: www.sanlaw.legal
Talia Berger
Global Vice Chair of the Business
Development & Marketing PG
E: talia.b@sanlaw.legal

doing the right things, practicing
right methods. Goodwill is earned by
the company that strives to retain its
customers, that projects itself as a
reliable and caring organization, and
often that does good for the society/
community. Goodwill, therefore,
might mean different things to
different companies and customers.
For some, it is the deep positive
connection they feel with the company,
while for others it may be the good
societal reputation of the company.
Goodwill could be described as the
connection established by the consumer
with the brand image, and hence the
company. This connection, if positive,
saves the consumer time, as they will
choose these brands more quickly.
The money earned by these sales is
counted as profits by the company
and the goodwill and profits combine
to form the wealth of the company. As
such, goodwill is considered a crucial
asset when determining a company’s
overall valuation. Goodwill reflects the
portion of a company’s value that can’t
be ascribed to cash or physical goods.
In this sense, a business’ true worth
is often far more than the value of its
individual or company’s tangible parts.
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CORPORATE, COMMERCIAL & IP (CCIP) PRACTICE GROUP
GGI Pan-American Regional
Conference | Houston (TX), USA
Friday, 21 June 2019, 14:00-15:30
Chairperson: Dan Rothberg
Dan Rothberg, PG Regional Chair
North America, together with his
partner Elisabeth Colson (both of
Devry Smith Frank LLP, Toronto,
ON, Canada), will lead this meeting,
joined by Robert McVay (Harris
Bricken, Seattle, WA, USA).
They will be talking about the
latest developments and issues with
Cannabis Law in Canada and the US.

GGI member firm
Devry Smith Frank LLP
Law Firm Services
Barrie (Greater Toronto), Toronto
(ON), Whitby (Greater Toronto),
Canada
T: +1 416 449 1400
W: www.devrylaw.ca
Dan Rothberg
Regional Chair of the Corporate,
Commercial & IP PG
E: dan.rothberg@devrylaw.ca
Dan Rothberg

DEBT COLLECTION, RESTRUCTURING & INSOLVENCY (DCRI) PRACTICE GROUP
The Debt Collection, Restructuring
& Insolvency PG will offer a joint
session during the Pan-American

Regional Conference in Houston
(TX) with the Litigation & Dispute
Resolution (LDR) PG. Please refer

to the meeting summary in the
LDR PG section that follows.

GLOBAL MOBILITY SOLUTIONS (GMS) PRACTICE GROUP
The Global Mobility Solutions
PG will offer a joint session
during the Pan-American Regional

Conference in Houston (TX) with
the Labour Law PG. Please refer to
the meeting summary in the Labour

Law PG section that follows.
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LABOUR LAW PRACTICE GROUP
Joint session: Labour Law and Global Mobility Solutions Practice Groups
GGI Pan-American Regional Conference | Houston (TX), USA
Friday, 21 June 2019, 14:00-15:30
Chairpersons: Patricia W. Goodson and Asher Frankel

Hiring In Today’s Global Economy –
Around the World in 90 minutes
This joint session, led by Patricia
Goodson, Global Chairperson of the
Labour Law PG, and Asher Frankel
of the Global Mobility Solutions
PG, will examine selected issues

GGI member firm
Brooks, Pierce, McLendon,
Humphrey & Leonard, LLP
Corporate Finance, Fiduciary & Estate
Planning, Law Firm Services, Tax
Greensboro (NC), Raleigh (NC),
Wilmington (NC), USA
T: +1 919 839 03 00
W: www.brookspierce.com
Patricia W. Goodson
Global Vice Chairperson
of the Labour Law PG
E: pgoodson@brookspierce.com

in several jurisdictions, related
to hiring workers. Among the
topics to be covered are labour/
employment, immigration and tax.
Patricia W. Goodson

GGI member firm
Devry Smith Frank LLP
Law Firm Services
Barrie (Greater Toronto), Toronto
(ON), Whitby (Greater Toronto),
Canada
T: +1 416 449 1400
W: www.devrylaw.ca
Asher Frankel
E: asher.frankel@devrylaw.ca

Asher Frankel

LITIGATION & DISPUTE RESOLUTION (LDR) PRACTICE GROUP
Joint session: Debt Collection,
Restructuring & Insolvency
and Litigation & Dispute
Resolution Practice Groups
GGI Pan-American Regional
Conference | Houston (TX), USA
Friday, 21 June 2019, 14:00-15:30
Chairperson: Leslie A. Berkoff

Contents

The Intersection of Litigation
and Bankruptcy/Receivership-Key
issues and Concerns
The Litigation & Dispute
Resolution and the Debt Collection,
Restructuring & Insolvency Practice
Groups are putting on a joint
presentation to discuss practice
tips and issues at the intersection
of litigation and bankruptcy or

receivership matters. Included
among the discussion topics will be
when to place your defendant into
a bankruptcy case, when to remove
state court actions to federal court
when a party is in bankruptcy, how
to effectively resolve claims with a

GGI PRACTICE GROUP PAGES
bankruptcy trustee or a receiver, and
the potential defenses or pitfalls
of judicial estoppel and lack of
standing when a litigant avails itself
of the protections of the bankruptcy
court. The panel will also try to

GGI member firm
Moritt Hock & Hamroff LLP
Law Firm Services
Garden City (NY), USA
T: +1 516 873 2000
W: www.moritthock.com

identify some international concerns
that can arise when the matters
involve cross-border assets or claim
holders as well as tax considerations
on the forgiveness of debt as it
may impact the key parties.

Leslie A. Berkoff
E: lberkoff@moritthock.com

Leslie A. Berkoff

INDIRECT TAXES (IDT) PRACTICE GROUP
GGI Pan-American Regional Conference | Houston (TX), USA
Friday, 21 June 2019, 16:00-17:30
Chairpersons: J. Pablo Garciga and Pete Oettinger

Sales and Use Taxes in
Home-Rule States: Challenges
of Compliance and Planning
Opportunities Explore (J. Pablo Garciga)
“Home-rule” states permit local
taxing authorities to administer and
collect sales/use tax independently
from the State. This complicates
matters, but it also provides planning
opportunities that may prove beneficial

GGI member firm
Funaro & Co. PC
New York (NY), USA
T: +1 212 947 33 33
W: www.funaro.com
J. Pablo Garciga
Regional Vice Chairperson North
America of the Indirect Taxes PG
E: pablo.garciga@funaro.com

to your clients. As an example, we
will look at how the state of Colorado
and Colorado’s local governments
impose their sales and use taxes.
There are 45 states, and the District
of Columbia, which impose sales and
use taxes. In Colorado alone, there are
approximately 70 local governments
with which one may need to comply,
in addition to the State. To be in full
compliance in home-rule states can
be very challenging. We will look at
the need to register with the different
jurisdictions and consider some
planning opportunities, including
the need to determine nexus at the
local level and the need to determine
the correct rate. We will identify
some other states that have home
rules (e.g., Alabama, Alaska, Idaho,
Louisiana and North Dakota).

J. Pablo Garciga

Peter M. Oettinger
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Bad Debts: Legal Obstacles in
Seeking a Refund of Sales Taxes
Explored (Pete Oettinger)
When does a contract go bad and
avail a party of the right to claim a
refund of sales taxes previously remitted
to the state? Possible issues will be
identified through examples. If the
state consumer-protection agency
says one needs to refund money
paid for a membership, but the state
revenue agent wants to follow the bad
debt rules to have to sue someone

to prove the “sale” is bad, which
prevails? How does one proceed
when the state agencies do not agree?
Overall, we will seek to run an open,
interactive, practical and enjoyable
session that allows participants to
contribute, and investigate business
challenges and opportunities. We
will be largely reliant on the active
participation of all those present.

GGI member firm
Wegner CPAs LLP
Advisory, Auditing & Accounting
Corporate Finance, Fiduciary &
Estate Planning,Tax
Baraboo (WI), USA
T: +1 888 204 7665
W: www.wegnercpas.com
Peter M. Oettinger
E: peter.oettinger
@wegnercpas.com

“Netflix Tax”: New CrossBorder Rules in Australia
By Jonathan Ackerman
Over the last couple of years, the
Australian Federal Government has
introduced a comprehensive regime to
ensure that overseas suppliers apply
Australian Goods and Services Tax
(GST) to goods and digital products
sold to Australian consumers and to
online bookings for Australian hotels.

GGI member firm
Kelly+Partners
Chartered Accountants
Advisory, Auditing & Accounting,
Corporate Finance, Fiduciary &
Estate Planning, Tax
Sydney, Parramatta, Penrith,
Wollongong, Australia
T: +61 2 9923 0800
W: www.kellypartners.com.au
Jonathan Ackerman
E: jonathan.ackerman
@kellypartners.com.au
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The so-called “Netflix tax” imposed
GST on overseas suppliers that sell
digital products (and other services)
to Australian consumers from 01 July
2017. Sales of low value goods (valued
at less than AUD 1,000) by overseas
online retailers to Australian consumers
have been subject to GST since 01 July
2018. Online hotel sales by overseas
consolidators and suppliers will become
subject to GST from 01 July 2019.
In each case, the rules apply a vendorregistration model; overseas suppliers
that sell goods, digital products or hotel
bookings to Australian consumers will
be required to register for Australian
GST and collect and remit GST on such
sales where the value of such sales
exceeds AUD 75,000 per annum.
The application of these rules is
complex. Overseas suppliers need
to address various practical issues,
including systems issues, sales through
electronic platforms, pricing disclosures,

Jonathan Ackerman
import notification requirements,
foreign exchange issues, returns and
delivery fees. In our experience, these
rules catch many overseas retailers
and website operators unaware. If you
have any clients that have Australian
customers, they should seek GST advice
about how these rules apply to them.
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INTERNATIONAL TAXATION (ITPG) PRACTICE GROUP
GGI Pan-American Regional Conference | Houston (TX), USA
Thursday, 20 June 2019, 14:00-17:00
Chairpersons: Jeffery L. Mowery and Prof Sergio Guerrero Rosas
This meeting will cover a wide
range of critical tax topics. We will
have specific presentations as well
as case studies for discussion. The
meeting will be hosted by the ITPG
Regional Chair for North America,
Jeffery L. Mowery, and the ITPG
Regional Chair for Latin America,
Prof Sergio Guerrero Rosas.
Our new ITPG Regional Vice-Chair
for North America, Jean Sébastien
Lebrun, and his partner, Ben Jeske
(from Ravinsky Ryan Lemoine in
Montréal, QC, Canada), will present on
Hybrid M&A Transactions in Canada.
We will review the Regulatory Aspects
of the 2017 US Tax Law. Our other ITPG
Regional Vice-Chair for North America,
Fernando Lopez (from Prager Metis

International in New York, NY, USA),
will review certain foreign provisions.
Pam Roberts (from JTaylor in Fort
Worth, TX, USA) will provide case
studies relating to Code Sections 199A
and 163(j). The Tax Regulations under
the US Tax Law have been a significant
challenge for the tax community.
Christine Hollinden (from Hollinden
Marketing in Houston, TX, USA) will
provide some important information
on Marketing Tax Services. Our
ITPG Regional Chairperson for Latin
America, Prof Sergio Guerrero Rosas,
will speak about Considerations for
Foreign Investments Due to Changes
in the Mexico Tax Regime. Finally, Seres
Baum (from Work Group International
in São Paulo, Brazil) will cover Birth,
Growth and the OECD Wall.

GGI member firm
Mowery & Schoenfeld LLC
Auditing & Accounting, Tax
Chicago (IL), USA
T: +1 847 247 89 59
W: www.msllc.com
Jeffery L. Mowery
Regional Chairperson
North America of the ITPG
E: jmowery@msllc.com
GGI member firm
Guerrero y Santana, S.C.
Advisory, Auditing & Accounting,
Corporate Finance, Law Firm
Services, Tax
Tijuana, Baja California, Mexico
T: +52 664 634 25 23
W: www.guerrerosantana.com.mx
Prof Sergio Guerrero Rosas
Regional Vice Chairperson
Latin America of the ITPG
E: sguerrero
@guerrerosantana.com.mx

Jeffery L. Mowery

Prof Sergio Guerrero Rosas

MERGERS & ACQUISITIONS (M&A) PRACTICE GROUP
GGI Pan-American Regional
Conference | Houston (TX), USA
Friday, 21 June 2019, 16:00-17:30
Chairpersons: Robert Thompson
and J. Lee Lloyd

"Take a Walk on the Buy-Side"
Our session will be devoted
to discussions of best practices
and specific professional tips

for attorneys, accountants and
dealmakers when advising buy-side

...next page

GGI INSIDER | No. 101 | May 2019

36

GGI PRACTICE GROUP PAGES

clients pursuing an acquisition.
Mutli-disciplinary panels led by
Global Vice-Chairpersons of the PG,
J. Lee Lloyd and Rob Thompson, will
share experiences and learnings on
topics including target identification,
initial approaches to targets,
preparing an offer, performing due

diligence, obtaining financing and
negotiating transaction documents
– all from the buy-side perspective.
Attendees will be actively
encouraged to participate in the
discussions and share their successful
(and unsuccessful!) experiences.

GGI member firm
Ward Hadaway
Law Firm Services
Newcastle-upon-Tyne,
Manchester, Leeds, UK
T: +44 191 204 4000
W: www.wardhadaway.com
Robert Thompson
Global Vice Chairperson
of the M&A PG
E: robert.thompson
@wardhadaway.com
GGI member firm
J. Lee Lloyd, LLC (in affiliation
with Brooks Pierce LLP)
Advisory, Corporate Finance
Greensboro (NC), USA
T: +1 336 402 31 60
W: www.google.com/+JLeeLloydLLC
J. Lee Lloyd
Global Vice Chairperson
of the M&A PG
E: lee@jleelloyd.com

Robert Thompson

J. Lee Lloyd

TRUST & ESTATE PLANNING (TEP) PRACTICE GROUP
GGI Pan-American Regional
Conference | Houston (TX), USA
Friday, 21 June 2019, 16:00-17:30
Chairperson: Prof Sergio Guerrero Rosas

GGI member firm
Guerrero y Santana, S.C.
Advisory, Auditing & Accounting,
Corporate Finance, Law Firm
Services, Tax
Tijuana, Baja California, Mexico
T: +52 664 634 25 23
W: www.guerrerosantana.com.mx
Prof Sergio Guerrero Rosas
Gobal Vice Chairperson
of theTEP PG
E: sguerrero
@guerrerosantana.com.mx

Contents

As part of the GGI Pan-American
Regional Conference, with members
from Europe, North and Latin
America, we invite you to our next
TEP meeting where you can learn
more about the following topics:
Trusts: benefits and challenges;
Succession planning
and optimisation;
Cross-border reporting
requirements;
Current trends and frameworks
in Estate Planning.
Prof Sergio Guerrero, as Global
Vice Chairperson of the TEP PG,
invites you to participate, learn,

Prof Sergio Guerrero Rosas
network among members, gain
possible future referrals, and
have a blast in our PG meeting.
Discussion and questions are
welcomed to enrich the meeting!
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Leadershift: The 11
Essential Changes Every
Leader Must Embrace

By John C. Maxwell

Internationally recognised leadership
expert, John C. Maxwell, teaches readers
how to shift their leadership to keep
innovating, improving, and influencing
others in today’s fast-paced world.
Change is so rapid today that
leaders must do much more than
stay the course to be successful.
If they aren’t nimble and ready to
adapt, they won’t survive. The key
is to learn how to leadershift.
In Leadershift, John C. Maxwell helps
leaders gain the ability and willingness
to make leadership changes that will
positively enhance their organisational
and personal growth. He does this by
sharing the eleven shifts he made over
the course of his long and successful
leadership career. Each shift changed
his trajectory and set him up for new
and exciting achievements, ultimately
strengthening and sustaining his
leadership abilities and making him the
admired leadership expert he is today.
Among those leadershifts are
the Adaptive Shift from Plan A to
Option A, the Production Shift
from Ladder Climbing to Ladder
Building, and the Influence Shift
from Positional Authority to Moral
Authority. Maxwell gives specific
guidance to readers about how to
make these shifts in their own lives.
Each one requires them to change
the way they think, act, and ultimately
lead so they can be successful in a
world that never remains the same.

Leadershift: The 11 Essential Changes Every Leader Must Embrace
Author:
John C. Maxwell
Publisher: HarperCollins Leadership; 1 edition (February 5, 2019)18)
Language: English
Hardcover: 288 pages
ISBN-10: 0718098501
ISBN-13: 978-0718098506
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