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Editorial
Dear Reader,
Welcome to this special edition of
the Real Estate Practice Group Newsletter as we look forward to the GGI World
Conference in Vienna. I am very grateful to the members who kindly submitted articles to this newsletter for you to
enjoy, appreciate and be informed. It is
great to have articles from a wide variety
of countries around the world and especially from the host country of Austria.
The articles give a flavour of the subjects we cover at the Practice Group
meetings which take place at our
Conferences. As Chairperson, I wish
to make the meetings as interesting,
varied and inclusive as possible and
look forward to seeing you in Vienna
or subsequent meetings. You don’t
need to be a property expert to attend
the meetings and they are designed for
anyone who has an interest in real estate or provides related services.
As businesses increasingly expand
from local to global, there is a growing
need for acquiring property overseas.
At the last Practice Group meeting in
Brussels, we reviewed various met-

rics in the real estate market. The hot
growth area for commercial property
in Europe is Austria where the expected increase in value over the next five
years is 13%.
The table below shows the expected
increases in residential property in various countries:

City,
Country
Munich, Germany
Berlin, Germany
Austria
Malta
London, UK

Increase in value
over next five years
60 %
40 %
30 %
30 %
20 %

Source: Provided by PG members at the GGI
European Regional Conference in Brussels, May 2017.

At our last meeting in Brussels, we
had a fascinating discussion regarding the factors causing this range of
increases including population movements, house building policies and of
course how values have changed in the
last five years. If this sounds of interest
for you or your clients, do please attend
future meetings for similar discussions.

Property deals
Most of our clients have property
interests and as GGI members we are
eager to collaborate on cross-border
transactions. This newsletter demonstrates the strength of knowledge and
experience of various GGI members in
the real estate market and I hope you
enjoy reading the articles and have the
opportunity to make use of the expertise available from these members.
I look forward to seeing you in
Vienna.
Paul Simmons
Global Chairperson of the
GGI Real Estate Practice Group

Disclaimer – The information provided in this newsletter came from reliable sources and was prepared from data

assumed to be correct; however, prior to making it the basis of a decision, it must be double checked. Ratings and assessments reflect the personal opinion of the respective author only. We neither accept liability for, nor are we able to
guarantee, the content. This publication is for GGI internal use only and intended solely and exclusively for GGI members.

The Housing Market in Berlin
Recent developments, legal framework
and investment opportunities
By Tilo Drebes
Since the Fall of the Berlin Wall in 1989,
the city of Berlin and its housing market
have seen quite a volatile development.
With a population of around 3.4 million
that year, expectations were that this
would increase to more than 4 million as
a result of the German reunification and
the respective economic impetus. Consequently, real estate prices between 1989
and ca. 1995 soared.
However, as it became clear that the
effects of the reunification would need
some time to be digested and that the
Berlin labour market would not catch up
with Western Germany in a short period
of time, real estate prices went down and
almost stagnated between the middle of
the 1990s and 2010.
Since then, prices have risen again. The
main reasons for this are cheap money as
a result of the ECB’s monetary policy, inflow of money from countries from southern Europe or Russia, the general recovery
of the German economy and the increased
attractiveness of Berlin in general.
Projections of the city’s population in
the year 2030 vary – according to an estimate by the Senate of Berlin dating from
2011, the number of inhabitants will increase by 7.2% or 250,000 (or 13,000 per
year) to 3.8 million. A more recent study
from 2015 assesses the increase to be
340,000 (or 22,667 per year) additional
inhabitants. However, it should be noted
that as recently as 2012 and 2013 around
90,000 additional people moved to Berlin.
Consequently, demand has been much
higher than in recent years, driving real estate prices up. Prices for new apartments
in the city vary between EUR 3,600-5,700
per square metre, an increase of 57.8%
compared to 2007 while even prices of
used apartments increased by 79.0% in

the same period. Additional purchase
costs can add up to 15% including real
estate transfer tax (6.0%), the broker’s
commission (7.14% gross) as well as the
costs of the land registry and the notary
(1.5%-2.0%).
Rents for used apartments have increased by 46.6% since 2007. According to the last rent survey (Mietspiegel)
for Berlin from September 2014, they lie
between EUR 4.54 and 10.88 per square
metre, depending on the location and the
equipment.
The housing legislation in Berlin is
rather tenant-friendly. As a landlord, you

are not allowed to increase the rent by
more than 15% in three years (Kappungsgrenze). Moreover, rental agreements
concluded after 31 May 2015 may only
contain a rent increase of not more than
10% compared to the rent according to
the survey (Mietpreisbremse). For example, if the comparable rent according to
the survey is EUR 6.00 per square metre,
the maximum rent may not exceed EUR
6.60 per square metre. This rule does not
apply to new apartments.
In particular, the ‘Mietpreisbremse’
seems to be successful – according to an
analysis, from May to June 2015 rents in
Berlin went down by 3.1%, while in other
German cities without this rule they remained stable.
Therefore, investors are facing high
prices with limitations on potential rent
increases. However, it should be noted
that there still seems to be potential for
both prices and rents in the future – prices in other German cities like Hamburg,
Frankfurt or Munich are much higher, let
alone the prices and rents in metropolises
such as London or Paris.

GGI member firm
AIOS GmbH
Advisory, Auditing & Accounting,
Corporate Finance, Tax
Berlin, Hamburg, Munich, Germany
T: +49 30 28498-214
W: www.aios.de
Tilo Drebes
E: tilo.drebes@aios.de
AIOS provides Audit and Audit-related
services as well as Tax, IT and Real Estate
consultancy services. It has around 40 employees.
Tilo Drebes works as a Partner in the
Berlin Office. His focus is on Audit as well

Tilo Drebes

as Technical and Financial Due Diligence
Services for Real Estate investors.
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Procedure for Purchasing
Real Property in Austria

The Austrian ‘Intabulation Principle’
By Mario Kapp
and Raffaela Lödl
As a consequence of the Austrian
‘intabulation principle’ the actual acquisition of a house, a plot or a freehold
apartment only takes place upon the
registration of the buyer in the Austrian
land register. Getting there involves several key legal steps. Therefore legal advice
should be obtained, especially in the following areas:

Choice of the
purchase object
In addition to the location of the object, its size and its furniture, as well as
the current status of entries in the land
register, namely the ownership rights and
the status of encumbrances (rights of

GGI member firm
KAPP & STRIMITZER
Rechtsanwälte GmbH
Law Firm Services
Graz-Seiersberg, Austria
T: +43 316 22 59 55
W: www.kapp.at
Mario Kapp
E: kapp@kapp.at
Raffaela Lödl
E: loedl@kapp.at
KAPP & PARTNER Rechtsanwälte GmbH
has two partners and five lawyers and has an
outstanding reputation for bankruptcy law
in Austria. The law firm is mainly focused on
bankruptcy law, reorganisation law, company restructuring, commercial law, banking

lien, easements etc.), should be checked
by a lawyer.

Contract Signing - Closing
The agreement of the contract parties
about the object of purchase and its price
results in the legally effective conclusion
of the purchase contract. Even an oral
agreement is sufficient for these purposes. However, an entry in the land register
– and therefore the actual acquisition of
the property – is only possible with deeds
and documents that are ‘capable of entry
in the land register’, i.e. on the basis of a
written purchase contract with a special
declaration of the seller and signature of
the contract by the contract parties duly
certified by a notary public.
Payment of the purchase price/

Mario Kapp

law, real estate law and international law.
For further information, visit the homepage
www.kapp.at.
Mario Kapp is Managing Partner of KAPP
& PARTNER Rechtsanwälte GmbH situated in
Graz, Austria, specialising in bankruptcy law,
corporate law and business restructuring. Mario Kapp was the sole founder of the law firm
in 2006.

fiduciary procedure: for the purpose
of protecting the interests of both the
seller and the buyer, the lawyer usually
also assumes the role of a fiduciary.
While ensuring that the buyer effectively acquires the title to the real property,
he/she also ensures that the selling
price is actually paid to the seller.

Tax issues
The payment of the land transfer tax
(3.5% of the purchase price) and the
court registration fee pursuant to Section 13 of the Austrian Court Fees Act
(1.1% of the purchase price) is a prerequisite for the entry of the purchase
contract in the land register. The lawyer
takes charge of the self-assessment and
payment of these ancillary fees.
Since 1 April 2012, all gains from the
private sale of real property are subject

Raffaela Lödl

Raffaela Lödl has been a lawyer at the firm
since 2017 and specialises in real estate and corporate and insolvency law.

to income tax. The drafter of the contract usually also takes care of the selfassessment and duly collection/payment of the taxes.

Barriers for foreigners
The acquisition of the ownership or
joint ownership of real properties by
non-Austrian nationals requires approval by the authorities. However, nationals of EU and EEA member states
are exempted from this requirement –
they enjoy the same status as Austrian
nationals. As a general rule, only thirdcountry nationals need to go through

an approval procedure (except if bilateral agreements exist).

Attention
The detailed rules concerning the acquisition of real property by foreigners
are regulated by law separately for each
Austrian province; therefore every property transaction requires an inspection
of the applicable law.

Conclusion
The highlighted issues show the

diversity and complexity of a lawyer’s
services in connection with property
transactions. Our services include the
provision of advice and support during the phase leading up to the decision to buy a property, the discussion
and preparation of the draft of the sale
/ purchase contract, the fiduciary procedure and the entry in the land register.
A problem-free transaction and adequate protection of the interests of
both parties to the contract is therefore ensured. Please do not hesitate to
contact us if you have any questions
or need advice or wish to arrange a future co-operation.

Non-Residents Buying
Property in South Africa
By Elistea Vrey
With a beautiful coastal line, sunny
skies and an advantageous exchange
rate, investing in property in South Africa is a beneficial opportunity.
Nothing prevents a non-resident or
legal foreigner from acquiring immovable property in South Africa. Immovable property can be owned individually, jointly, or in the name of an entity
such as a trust, close corporation or
company.
When the purchaser is married according to the laws of a foreign country, they must be assisted by their
respective spouses upon signing documentation to be lodged in the Deeds
Office for registration purposes.
Where property is registered in the
name of a specific entity, prescribed
requirements are to be adhered to.
For instance, a foreign trust must be
registered with the Master of the High
Court and a foreign company must

...next page
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prove that it is not doing business in
South Africa.

Tax implications
Transfer duty will be payable and
calculated on the purchase price when
acquiring a property for more than
ZAR 750,000. If a non-resident owns
rental income when the property is being rented, such rental income will be
subject to income tax.
Since 2007, a duty was imposed to
withhold tax when a non-resident sells
a property for more than ZAR 2 million. If the seller is a natural person,
5% must be withheld, for a foreign
company 7.5% and in the event of a
foreign trust 10%. The seller may apply
for a directive by SARS for a reduced
amount or exemption.

GGI member firm
Heyns and Partners Inc
Lax, Legal, Advisory, Fiduciary
& Estate Planning
Goodwood, South Africa
T: +27 21 590 72 00
W: www.heyns.co.za
Elistea Vrey
E: elistea@heyns.co.za
Elistea Vrey was admitted as an Attorney,
Conveyancer and Notary Public in 2007. Her
fields of practice include property law and
all conveyancing matters, administration of
deceased estates and estate planning. She
joined Heyns and Partners
Inc in 2016.
Heyns and Partners Inc
was founded in 1958 and
started to conduct busi-

Elistea Vrey
ness under its current name in 1986. It is
privileged to represent a very diverse and
extensive client base, both corporate and
individual, offering litigation, conveyancing
and notary services.

Cooling Ontario’s
Real Estate Market
By Nicolas Di Nardo
GGI member firm
Devry Smith Frank LLP
Law Firm Services
Toronto, ON, Canada
T: +1 416 449 1400
F: +1 416 449 7071
W: www.devrylaw.ca
Nicolas Di Nardo
E: nicolas.dinardo@devrylaw.ca
Since 1964, Devry Smith Frank LLP (DSF)
has been a trusted advisor and advocate for
corporations, individuals and small businesses. Comprised of over 175 dedicated legal and
support staff, DSF prides itself on effective representation and a drive
to deliver value to clients.
Nicolas Di Nardo has
been with DSF’s market-

Nicolas Di Nardo
ing team since 2016 in the position of Junior
Marketing & Administrator, following two
summer terms with the firm. While working
at DSF, he has been exposed to many areas of
law, but has taken a particular interest in real
estate when producing daily blogs.

The Canadian real estate market has
been extremely active in the past year.
Two of Canada’s largest cities, Vancouver and Toronto, saw record breaking
years. Vancouver was flushed with foreign investment, while Toronto was the
victim of the aftershock following BC’s
introduction of the foreign buyer tax.
Now, after the government’s involvement, both cities have been able to
cool down before they reached unsustainable levels.
Vancouver’s market struggled from
increased foreign investment and
properties remaining vacant. With the
addition of rising prices, BC introduced
a 15% foreign buyer tax and an Empty
Homes Tax, which states that every
owner of a residential property must

make a property status declaration.
Homes deemed empty will be subject
to a 1% tax of the property’s assessed
value. If it is a principal residence or
rented for six months of the year, it is
exempt.
Toronto, however, revealed 16 different measures to handle their market.

In addition to a 15% foreign buyers
tax, they added expanded rent control,
a vacant homes property tax, tighter
provisions for landlords and tenants,
consumer protection (real estate transactions) and consumer education, to
name a few.
From the looks of it, the govern-

ment has made a substantial impact.
National sales for June saw the biggest
monthly drop in 7 years, a 6.7% drop
compared to May. Toronto saw a 15.1%
drop. Overall, Vancouver’s correction
saw a 40-50% drop in transactions and
Toronto is expected to follow suit, but
it won’t be as drastic.

Investment in German Real
Estate – Tax Opportunities
By Ingo Prang
The real estate market in Germany
still offers opportunities compared to
other European member states. Hence,
investment into the German market can
be quite beneficial.
However, to achieve a full return on
investment, the tax treatment of German
real estate needs to be considered. The
most two important questions from a tax
point of view are:
Who should the acquirer be?
Will the investment be a long-term or
a short-term one?

Why?
In principle, with each direct or indirect transaction of German real estate,
German real estate transfer tax (RETT)
will be triggered. Depending on the location of the real estate in Germany,
RETT rates range between 3.5% - 6.5%.
RETT arises irrespective of whether the
real estate itself is sold or a company
which owns the real estate is transferred (share deal). Hence, in case the
real estate needs to be moved within
a group, return on investment may be
reduced by unnecessary German RETT.
By choosing the optimal position of the
real estate from the beginning, this can
be avoided. It is even more important

GGI member firm
KPP Steuerberatungsgesellschaft mbH
Tax
Kleve, Germany
T: +49 2821 72 04 0
W: www.kpp.de
Ingo Prang
E: ingo.prang@kpp.de
Ingo Prang is a German certified tax
advisor and Partner of KPP. In addition, he
lectures on comparative business taxation
at the Rhine-Waal University of Applied
Sciences. During the past 20 years, KPP
has become one of the leading tax consultancy offices in Lower Rhine region of
Germany. The company offers taxation,
legal and consulting services. As KPP is
close to the Netherlands, the company

when considering that RETT exemption
rules apply only to a limited range of
scenarios.
The decision where to place the real
estate determines the efficient yearly taxation as well as the effect of a potential
exit taxation of the German real estate.
With a good and forward planning, for
example, the yearly taxation can be reduced by half (e.g. 15.825% instead of
approx. 30%) or the exit taxation can be
entirely avoided. Another benefit may be
reducing the administration cost in Ger-

Ingo Prang
has acquired considerable expertise in advising on cross-border matters, especially
for foreign companies investing in Germany.

many when choosing a carefully planned
structure.

Advice
The information given above shows
that before investing in German real estate, the structure should be considered
carefully in the context of RETT and potential exit taxation. Furthermore, crossborder scenarios might even provide an
opportunity to save taxes.
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Boomtown Munich – Great
Expectations or Excess Boom?
By Dr Michael Bihler

Facts and Figures
Munich is the third largest city in Germany with about 1,550,000 inhabitants.
Due to its scenic amenities and flourishing economy, its attraction to foreigners
and natives remains unchanged. Each

GGI member firm
LUTZ | ABEL
Law Firm Services
Munich, Germany
T: +49 89 544147 0
W: www.lutzabel.com
Dr Michael Bihler
E: bihler@lutzabel.com
LUTZ | ABEL is a business law firm with
offices in Munich, Hamburg, Stuttgart and
Brussels. More than 50 lawyers offer comprehensive legal advice. Their expertise covers
all key areas of business law and is
regularly honoured by awards from
different newspapers, the JUVEHandbook and Legal 500.
Dr Michael Bihler is an experienced lawyer. He specialises in

year 15,000 to 30,000 people move to
Munich, thus putting increased pressure on the residential market.
Land for building is a rare commodity, resulting in prices between EUR
2,600 and 4,500 per square metre (EUR
240 to 420 per square foot). Residential
apartments sell for an average of EUR
6,900 per square metre, and in preferred
areas prices may easily double. Office

Dr Michael Bihler
real estate law, administrative law and renewable energies. His main field of activity
is litigation and dispute resolution.

space, retail shops and warehouses rent
for EUR 17 to 25 per square metre per
month, thus lowering the rate of return
to 2.0% - 3.5%.

Threats and
Opportunities
The price increase rate in real estate
from mid-2015 to mid-2017 is estimated
to be 25 % - 40 %. Is this a clear indication of an overheated market? Not necessarily, say experts.
The Munich market is mainly driven
by demand, not speculation. Whereas
the average age of inhabitants in Germany and Bavaria is increasing, it is decreasing in Munich: more young people
come to Munich to work and enjoy the
advantages of life in a ‘Millionendorf’
(village with a million inhabitants).
Even though capital interest rates
remain at a historical low level (1.5% 2.5% per annum) in Germany, there are
quite strong restrictions on loans for
private real estate acquisitions under
EU and national law, thus preventing a
price bubble.
Personally, I still see blue skies for
real estate investments in Munich.

Calling Time
on Your Pub Portfolio
By Alex Barnes and David O’Dwyer
Increased competition from supermarkets, heavy taxes on alcohol, stinging business rates, Brexit and a lack of finance are
just some of the reasons why the UK’s pub
industry is suffering. According to a recent
report by AlixPartners and CGA Peach, traditional pubs are closing at a rate of more
than four a day.
Despite this, the sector remains innovative and entrepreneurial with many pubs
continuing to be very good businesses.
However, for those without the resources
to make those businesses flourish, now
might be the time for owners to consider a
sale of some/all of their pub portfolio.
What are the key issues owners must
consider before selling to maximise the
sale value and ensuring that the sale proceeds as smoothly as possible? GGI members Memery Crystal provide a cross-sector
perspective on these considerations in this
recent article.
Full article available on GGI Forum
(www.ggiforum.com).

GGI member firm
Memery Crystal LLP
Law Firm Services
London, UK
T: + 44 207 400 3217
W: www.memerycrystal.com
Alex Barnes
E: abarnes@memerycrystal.com
David O’Dwyer
E: dodwyer@memerycrystal.com
Memery Crystal is a market leading firm
with a strong reputation as a commercial
legal practice. Main practice areas include
corporate, banking/debt finance, dispute

Alex Barnes

resolution, employment, real estate and
tax. The firm has particular in a number of
industry sectors, including finance, natural
resources, financial services, property, media and technology.
Alex Barnes advises on the tax implications of a wide range of real
estate transactions for occupiers, investors and develop-

David O’Dwyer

ers (both UK and offshore), and is a regular
contributor to publications including Estates Gazette and Property Week.
David O’Dwyer has extensive experience
in all aspects of commercial real estate including the leisure/hospitality, licensed
premises, retail and office sectors and in
dealing with development and finance matters.
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Housebuilding in England
By Lesley Fairclough
Despite the uncertainty as to what
effect the UK’s exit from the European Union in 2019 will have, major UK
housebuilding companies have had a
strong year with increased sales of new
homes.
Over a long period, the number of
new houses being built in the UK has
been much lower than the number
needed to keep up with population
growth and demand.
At present there are around 70,000
more households being formed each
year than there are new homes being
built. Average house prices have risen
faster than average earnings, and it has
been difficult for many people to buy
their first home.
Following the global financial crisis
of 2007-08, interest rates in the UK
have been at historic lows, and the
availability of mortgage finance has improved.
There have also been various government initiatives, such as ‘Help to
Buy’ loans, which have helped first
time buyers buy their first home. The
demand for new homes, together

GGI member firm
Ward Hadaway
Law Firm Services
Newcastle upon Tyne, UK
T: +44 191 204 4000
W: www.wardhadaway.com
Lesley Fairclough
E: lesley.fairclough@wardhadaway.com
Ward Hadaway is one of the UK’s Top 100
law firms with offices located in Newcastle,
Leeds and Manchester in Northern England.
It offers a full range of legal services, acting
for national and international public and private entities, entrepreneurs, healthcare organisations and Government
agencies.
Lesley Fairclough has over
27 years’ experience in devel-

with the current availability and affordability of lending, has resulted in good
trading results for housebuilders.
The issue of how to build more
homes still needs to be addressed. A
recent Government paper set out proposed reforms to housing in England,

Lesley Fairclough
opment work and specialises in commercial
and residential development. She also acts in
complex site disposals for clients. Additionally, Lesley is a Notary Public, enabling her to
offer a range of services to clients concerned
with international matters.

which included making more land and
funding available and simplifying the
planning process which can be lengthy
and complicated.
It also wanted to encourage more affordable housing, and to bring in more
institutional investment into housing.

Trends and Shifts
in the Mexican Maquiladora
Real Estate Market
By Alejandro Fernando Toulet Lazos
and Bridget Guzman
The Mexican real estate market, especially the industrial and commercial
sectors, used to be owned by individual
developers for the most part. This is no
longer the case. Nowadays, Mexico has
experienced growth in the real estate
market thanks to the access that investors and developers have had to tax incentives. Consequently, investors have
contributed real property and/or funds
to Mexican Real Estate Investment Trusts
(‘FIBRAS’) to acquire or finance real
property earmarked for lease, provided
they comply with the requirements of Article 187 of the Mexican Income Tax Law.
If the FIBRAS comply with such requirements and restrictions, they may qualify
for the favourable tax treatment con-

GGI member firm
Toulet, Gottfried, Dávila y Martínez, S.C.
Law Firm Services
Ciudad Juárez, Mexico
T: +52 656 629 2779
W: www.tgdm.com
Alejandro Fernando Toulet Lazos
E: atoulet@tgdm.com
Bridget Guzman
E: bguzman@tgdm.com
Toulet, Gottfried, Dávila y Martínez, is
a full service law firm that provides legal
and business consulting services to national and international entities. They have
extensive experience with international organisations is the basis for their multilingual and multicultural expertise.
Alejandro Toulet is a partner with Tou-

tained in Article 188 of the same Income
Tax Law. This treatment contains favourable terms ranging from not having to
make provisional (monthly) income tax
payments, to an advantageous method
of computing taxable income, all the way
to the exemption of the payment of the

income tax, when the investment is
made by non-Mexican pension and retirement funds. Although there are restrictions in the qualification for this
favourable tax treatment, it is certainly
worth exploring given its attractiveness
from an investment and fiscal perspective. Finally, not considering the tax advantages, FIBRAS have the additional
advantage that they issue certificates
that are traded in the Mexican Stock
Exchange, making it easier to both raise
capital and spread out any potential
investment risk.
There are specific FIBRAS already established where one may look to invest.
Alternatively, there is also the possibility
of creating a new FIBRA, and investing
in the industrial, commercial or housing sectors of the real estate industry in
Mexico.

Alejandro
Fernando
Toulet Lazos
let, Gottfried, Dávila y Martínez, S.C. He is
in charge of the corporate, real estate and
mergers and acquisitions areas. The emphasis in his practice has been planning,
structuring, financing and implementing
transactions with foreign corporations doing business in Mexico.
Bridget Guzmán is a lawyer with Toulet,
Gottfried, Dávila y Martínez, and her practice has been emphasized in the criminal

Bridget Guzman
area as well as in litigation matters before
the state and Federal Court.
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New Dutch Rental Legislation
makes Terminating Rent
of Housing Easier
By Joost Donkersloot
On 1 July 2016, new Dutch legislation concerning rent of housing came
into effect: ‘Wet doorstroming huurmarkt’ (Law stimulating flow of the
rental market). This new legislation
makes short term rental agreements
more attractive to both tenant and
landlord. The law contains several significant changes to the Dutch rental
law of housing.

Rental agreement for
a short and
maximised period
After an agreed upon specified period, the rental agreement can end
without a formal giving of notice and
without legal proceedings (the former
legislation). The landlord just needs
to inform the tenant in time that the
agreement will indeed end. For complete and independent housing the
maximum term is two years, for housing with shared facilities it is five years.
If this short term agreement is continued, it automatically changes into a
‘normal’ indefinite rental agreement.

Rental raise for tenants
with higher incomes
The income based rental raise will
be determined by a three year income
check and the possibility to allow a
higher rental raise for tenants with an

GGI member firm
TeekensKarstens advocaten notarissen
Law Firm Services
Leiden, The Netherlands
T: +31 71 535 80 00
W: www.tk.nl
Joost Donkersloot
E: donkersloot@tk.nl
TeekensKarstens lawyers notaries is the
largest legal services provider in the area
called ‘Rijnland’, centrally located between
Amsterdam, The Hague and Utrecht. From
its offices in Leiden and Alphen aan den
Rijn, over 50 lawyers and notaries operate
and provide full service to mainly large and
medium enterprises, (semi-) public sector
and individuals.
Joost Donkersloot works at TK in Leiden
as a senior attorney at law specialised in
real estate. He is also a member of the GGI

income exceeding a certain limit. There
are exceptions for larger (4+) households and retirees.

Terminating
rent of specific
target groups
The former legislation
already contained easier
possibilities for terminating the rent for three target
groups (disabled housing,
elderly housing and student
housing). Three new target
groups were added: young

Joost Donkersloot
Real Estate Practice Group. Within real estate he focuses on rent law and apartment
rights. In addition, he specialises in the leisure business. He is also a member of TK
DACH, the firm´s German desk.

people housing (18-28), PhD student
housing and large family housing (8+).
Furthermore, the possibilities for
temporary rent to expats are extended.

Negotiating New
UK Property Leases
By Tom Dymond
Negotiating a new lease for a UK
property? Here are five clauses in a
contract that will have the most impact.
Getting a good deal when negotiating
for a new lease for UK business property is complex. Shorter leases are becoming more common, but a contract
will still generally be about 3-15 years in
length – a period which could see big
changes in an owner’s circumstances.
This is why it pays to get expert support and look at the bigger picture, from
economic and local market conditions
to an individual’s long-term business
plan, so they can find the right site in
the best location and negotiate a good
deal.
Here are the top five clauses, whether people are looking at a new building
or renewing:
Market performance versus
inflation
Lack of schedule is a liability
Acting in the interests of the
tenant

GGI member firm
Haines Watts
Advisory, Auditing & Accounting,
Corporate Finance, Fiduciary &
Estate Planning, Tax
More than 60 offices throughout the UK
T: +44 1604 746 760
F: +44 1753 576 606
W: www.hwca.com
Tom Dymond
E: tdymond@hwca.com
Haines Watts assists clients in complying with all areas of UK tax, either direct or
indirect tax. UK tax is one of the most complicated in the world for individuals, businesses
and trustees to comply with whilst building
and protecting wealth.
Tom Dymond is a Chartered Surveyor and
he strengthens the Real Estate specialism in

Know your value
Take a break
No matter what property, location or
terms a client is seeking, getting expert
advice can ensure that people have the

Tom Dymond
Haines Watts with the provision of a wide
range of property advisory services including investment consultancy, site acquisitions,
valuations and technical advice.

right clauses in your lease to support
their business as it grows.
Full article available on GGI Forum
(www.ggiforum.com).

GGI Real Estate Newsletter | No. 07 | Winter 2017

13

14

Contact
GGI | Geneva Group International AG
Schaffhauserstrasse 550
8052 Zurich, Switzerland
T: +41 44 256 18 18
E: info@ggi.com
W: www.ggi.com
W: www.ggiforum.com

Responsible Editor
in charge of Real Estate content:
Paul Simmons
Global Chairperson of the
GGI Real Estate Practice Group
GGI member firm
Haines Watts
Advisory, Auditing & Accounting,
Corporate Finance, Fiduciary
& Estate Planning, Tax
More than 60 offices throughout the UK
T: +44 1753 530 333
F: +44 1753 576 606
E: pdsimmons@hwca.com
W: www.hwca.com

